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DISCUSS PUBLIC RELATIONS 


Fire Insurance Advertising Men Plan Active Committee 


By Ernest V. SULLIVAN 


ROBABLY the most discussed subject which 
was introduced at the meeting of the Insur- 
ance Advertising Conference, held this week 
at Briarcliff Lodge, was that of the rela- 
tionship of fire insurance companies to the 
public and the possibility of improving that 
relationship. The discussion brought out a 

wealth of opinion, all different, and even prompted the charge 

from one source that insurance advertising men are not mak- 
ing the most of their opportunities. 

The matter was introduced at the first session of the entire 
conference by H. C. Brearley, head of the Brearley Service 
and formerly in charge of publicity for the National Board of 
Fire Underwriters. Mr. Brearley, who spoke briefly but 
definitely, asked that the Conference appoint a com- 
mittee to seriously consider the subject and to cooperate 
insofar as possible with committees of other organizations 
which happen to be interested in the same subject. He pointed 
out that the present state of public opinion is reflected in a 
political situation which brings into the legislative bodies of 
the various states a regularly recurring crop of thousands of 
bills inimical to the interests of fire insurance and even to fire 
insurance policyholders. Mr. Brearley confessed himself to be 
intensely interested in the subject and believed it to be one 
which the conference could well afford to take up. 

For the time dropped, the subject came up again in the 
afternoon at the group meeting of the fire insurance men. The 
discussion became heated and arrived nowhere after two hours 
had passed. Some advocated indirect advertising, some be- 
lieved each company should take up the matter separately and 





others insisted that it should be handled cooperatively, prefer- 
ably through the National Board of Fire Underwriters. Even- 
tually this variance of opinion brought forth from one mem- 
ber the charge that no one of the men knew what they wanted. 
From that point on the opinions began to come closer together 
and the discussion was temporarily put aside by the appoint- 
ment of a committee to draft a resolution which the fire insur- 
ance group could properly present to the Conference as a 
recommendation for a definite plan of action. 

This committee apparently arrived at the conclusion that 
about all that the Conference could properly do would be to 
offer to cooperate with any other organization and to use its 
own offices in attempting to put before the public a very much 
simplified but inclusive story of the fire insurance business 
as it is actually conducted. It was originally thought that such 
a program would be spread by successive stages through man- 
agers, special agents, agents and so to the public. In the end 
this was not definitely recommended. A resolution was adopted 
Tuesday morning by the fire group, which recommended that 
the Conference appoint a committee to study the entire matter 
and to report to the Conference at its next meeting a plan 
which could be properly put into effect. ‘There was included in 
the resolution a statement to the effect that any program pre- 
pared should be distributed to all companies regardless of 
whether or not they held membership in the Insurance Adver- 
tising Conference. 

While no immediate effect can be expected, it is certain that 
the discussion aroused a great deal of interest in the subject and 
that it will be studied in many offices during the six months or 
so that intervene before the next meeting of the Conference. 
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DISTRIBUTION BY STATES OF FIRE INSURANCE IN 1924 


Below will be found a record of the pre- 
miums and losses in 1924 in New York, in 
each of the classes indicated, and totals for 


all classes of business transacted by the re- 
spective companies, as compiled for the book 
entitled “Distribution by States of Fire In- 


surance in the United States,” 1925 eqit ition, 
which will soon be published and distrivuted 
by The Spectator Company. 














FirE INSURANCE 


| ToTAL, ALL CLASSES 





NAME AND LOCATION 


OF COMPANY Net 
Premiums 
Received | Incurred 











NEW YORK 

Stock Companies 
SU” | ae ae 116,473 
Mets, Tartiord. .... 0.6 ss cese. 2,282,750 
Agricultural, Watertown.......... 710 ,064 
ER 119 , 682 
Allemannia Fire, Pittsburgh....... 283,124 
Alliance, TOnAON............5 0655. 665. es 
Alliance, Philadelphia.......... ~ <S2Bs5 
Allied: Mine, Wtica, N.Y... ......... 6 B98 
Alpha General, Caleutta.......... —-12 ,260 
American, Newark............... 867 ,429 
American Alliance, New York..... 334 ,346 
American Central, St. Louis ae 370 ,217 
American Druggists, Cincinnati. 27,877 
American Eagle, New York....... 594,750 
American Equitable, New Y ork. 458 ,060 
American Fire, New York. ae 166,425 
American & Foreign, New York.... 42 ,272 
American General, Chicago........ =r 
American National, Columbus... .. 60 , 162 
American Union, New York..... : 22,978 
Anchor, New York. 41,125 
Assurance of America, New York.. 151,506 
Atlantie City, Atlantic ad ane 1,673 
Atlas, London........ SO ae 375,752 
Atwood Fire, New York.......... 29,694 
Automobile, Hartford........... . 2,719,005 
Baltica, Copenhagen. Mate ACER 108 ,578 
Baltimore American, Baltimore... . 114, 
Bankers & Shippers, New York.... 217,429 
ne 526 , 453 
British & Foreign, Liverpool....... 
British America, Toronto...... ‘178,776 
British General, London......... 152,290 
Buffalo, Buffalo. ee cee 294 ,326 
Caledonian, Edinburg ie et coves 241,068 
Caledonian’ aca sot Hartford. 31,401 
California, San Francisco....... 135,902 
Camden Fire, Camden...... : 570 ,337 
Capital Fire, Concord....... baie 154,948 
Carolina, Wilmington Nees rae ; 21,418 
Central Fire, Baltimore........ 94,189 
Century, Edinburgh : Navies 164,184 
Chicago F. & M., Chicago. er 48,961 
Christiania Gene ral, Christiania... . 278 ,839 
Citizens, St. Louis... ......... eee 237 ,7 
City, Sunbury. SS Foe 17,340 
City of New York, “Now York...... 619,717 
Columbia, Jersey City. ead eee 203 , 647 
Columbian National, paveing. Aer ae 53,195 
Commerce, Glens Falls. Seki 180 ,400 
Commercial Union, London....... 1,015,414 
Commercial Union, New York..... 170 ,612 
Commonwealth, New York....... 357 ,301 
Concordia, Milwaukee. ee a 502,811 
Connecticut, Hartford............ 573 ,008 
Consolidated, London............ 256 ,067 
Continental, New York........... 2,969 ,039 
County Fire, Philadelphia......... 77,924 
Cuban National, Havana.......... 5,671 
Delaware, New York............. 44,218 
Detroit F. & M., Detroit.......... 152 ,256 
Detroit National, Detroit......... 12,668 
Dixie, Greensboro eat alkciarst 101,815 
Dubuque F. & M., Dubuque ee 203 ,605 
De 115,927 
Eagle, New York.. 72,52 
Eagle, Star & Brit. Doms., London. 217 ,323 
East & West, New Haven. nae 61,75 
Employers Fire, MEI te ygcin & 174 ,325 
Equitable Fire, Charleston..... = 21,909 
Equitable F. & M., Providence... . 132 ,662 


Eureka-Security F. & M., Cincinnati 18,841 


Excelsior, Syracuse............... 
Miznort; New Vors. ... ...6 06 sceses 


Farmers, Cedar Rapids........... 27,08 

Federal, Jersey City.............. 249,7 

Federal Union, Chicago. . huis 80,145 
Fidelity Fire, Sumter. a ears 1,137 
Fidelity-Phenix, New York........ 2,375,275 
Fire Association, ~eppeemaan 674,721 
Firemens, Newark......... ...... 612,972 
Firemens, Washington............ 20 , 688 
Firemans Fund, San Francisco..... 715 ,367 
Fire Reassurance, New York...... 168,855 
Franklin, Philadelphia............ 789 ,840 
fuso M. & F., Tokio me See 19,955 
ee | re 77,577 
Georgia Home, Columbus......... 62 ,973 
Girard F. & M., Philadelphia...... 246,003 
Glens Falls, Glens Falls........... 944 304 
dG, A UIIIER 66.55 0'ee esiw sia iere- 139,980 





96,191 Great Western, Chicago........ ; : ; 
121,362 Hamilton, New York........... 
85,728 Hanover, New PRN ea plata igh ary 


455,142 Importers & Exporters, New Y ork.. 
198 ,486 Indemnity, London. 

136 , 233 Independence, Philadelphia. . 
435,348 Industrial, Akron........... 


609 Ins. Co. of North America, Phila.. 
20,770 Ins. Co. of State of Pa., Philadelphia. 
rk. 


3,388 International, New Yo 


38,717 Inter-Ocean Reins., Cedar Rapids. . 

216,853 Interstate, Detroit. SRenc a AST sca S Deca 
1,264 Iroquois Fire, Peoria............. 

396 , 763 Jupiter General, Caleutta....... 


18,647 Knickerbocker, New York...... 

, 855,201 La Salle Fire, New Orleans...... 
26,865 Law, Union & Rock, London 
35,673 Lincoln Fi ire, New York... cs. 5 

326,774 Livpl. & London & Globe, Liverpool 1, 996, "B47 1,243,403 2,388,734 1,457,824 


509 ,498 London Assurance, London..... 
427 , 880 London & Lancz shire, London 
99 , 167 London & Provincial, London 
65,157 London & Scottish, London..... 
161,484 Lumbermens, Philadelphia. ..... 
383 , 725 Manhattan F. & M., New York.... 
20 ,657 Marine, London..... oy ae 
66 343 Maritime, Liverpool. 
339 , 462 Marquette National, Chicago... . 
109 , 831 Maryland, Baltimore. . . 


5,803 Massachusetts F. & M., Boston. 


43 ,602 Mechanics, Philadelphia... . 


107 ,522 Mechanics & Traders, New Orleans. 
44 ,966 Mercantile, New Yorke ......... 
197 ,535 Merchants Fire, Denver........ 


Merchants, Providence. . . 
Metropolitan National, Havan 
Michigan F. & M., Detroit 


Mississippi Fire, Jackson. 
National, Hartford 


220 , 496 National Liberty, New York.... 
350 .321 National Reserve, Dubuque. . 
192 ,989 National Security, Omaha... 

,068 , 202 National Union, Pittsburgh. . 


50,522 Netherlands, The Hague. 
6,262 Newark, Newark.. 


19,651 New Brunswick, N-w Prunswic 
110,907 New England, Pittsfield 
9,113 New Hampshire, Manchester 
159 ,226 New India, Bombay. 
131.428 New Jorsey, Newark 


89,845 New York Fire, New York 
36,387 New York State, Albary 





,281,, 705 New Zealand, Auckland 
16,899 Niagara, New York. 
129 ,086 Nippon Fire, Tokio 
13,310 Nordisk Reins., Copenhagen 
89,702 North Brit. & Mercantile, London 
7,105 North Carolina Home, Raleigh. 
39,813 North China, Shanghai........ 
21 Northern, London........... ; 


18 ,328 Northern, Moscow............ 
254 ,503 Northern, New York. 


17 355 North River, New York..... 
4,345 Northwestern F. & M., Minneapolis. 
,616,115 | Northwestern National, Milwaukee. 
642 , 746 Norwegian Atlas, Christiania. . . 
629 , 426 Norwich Union, Norwich... 
17 ,385 Ocean Marine, Liverpool. . . 
1,569,870 Old Colony, Boston. ... 


184 ,733 Orient, Hartford. . 
801,676 Osaka M. & F., Osaka 
180 ,305 Pacific, New York. . 





52,313 Pacific National, Sacramento 

34,199 Pacific States Fire, Portland... .. 
147,496 Palatine, EONGOR .....<6s:3sc8-3.6.5:5. 
964 ,014 Palmetto Fire, Sumter.......... 

77,868 Patriotic, New York........... 


5,197 Home, NeW VOT, o0% 6cvccc ccs cas 
835,153 Home F. & M., San Francisco 
135,980 Home Fire, Little Rock......... 
229,441 HUG SON NCW. VOPR 65:6 ae one <3 
6,497 Imperial, INOW: WOT «<5. o.c0s so 


Merchants, New York.......... 
Milwaukee M ‘chanics, Milwaukee 


Minneapolis F. & M., Minneapolis 


National-Ben Franklin, Pittsburgh. 


"653,838 407,179 836,851 545.617 
4 


FirE INSURANCE TOTAL, ALL CLaAsses 
ae NaME AND LOCATION >, a 
Net oF COMPANY Net Net Net Net 
Losses Premiumg Losses Premiums | _ Losges 
Incurred | Received | Incurred Received | Incurred 
| NEw YorK—Cont 
| Globe & Rutgers, New York... 1,780,095 1,438,186 4,991,896 4,413 045 
79,578 Granite State, Portsmouth... .. -» . 80,181 57,000 81,774 57.727 
,466 ,000 Great American, New York....... 2,477,945 1,266,500 3,093,889 1,587.31] 
578,614 Great Lakes, Chicago......... 32,501 15,027 32,501 15,027 


26 , 267 28 382 26,267 98389 
90 ,007 45,713 166,009 71433 


179,194 75,517 182,200 15,518 
200 ,372 83, 399 229, 458 92,348 
211,944 120, ,089 462,819 246,703 


0,120 142,320 504 , 236 192,022 


51,101 30/443 51,135 30.443 
95,893 64/717 298.561 95.276 
52.851 32,051 52.851 32051 


56,747 9,818 56,694 9,818 


38,921 | 62,761 38,950 62,823 


"66,132 20.893 66.464 22088 


180 ,089 78 , 357 180 ,209 78 357 
148,181 76,938 174,581 96 ,267 
409,201 185,744 475,414 220,751 
59, 985 27.854 60 ,096 27,965 
391,334 192,084 605 , 696 294 ,523 


64,385 10,317 65,131 10,317 
58,575 98 ,061 58, 746 98 ,070 
135,372 95,497 135,443 95,510 
417,699 228 ,673 554,136 315,824 
82,078 49,085 82,189 49 ,201- 
2,891 834 2,891 834 


,300 ,349 519,611 1.771,226 766,477 


304 ,264 137,417 307 023 141,052 


1,020 ,985 373,421 1.246,976 648,391 


106,189 79,550 106 ,346 79 , 562 
1,879 373 10,760 3,177 
287 , 523 172,852 849 , 157 557 , 234 


230,391 145 ,967 237,911 149, 600 
143 , 896 95,943 164,520 123 ,477 
2,038 —41 66, 845 

68 004 41,475 68 ,815 41,484 
62,179 43 , 737 62,190 43 ,744 
a 470 768,507 1,524,761 835 , 601 
376 40079 5,837 40 ,442 

141. 357 123 ,282 144 ,424 124,649 


1,067 .644 672,687 1,273,197 761,620 


75,876 27,741 76,081 27,812 


,203 
168 ,861 83 ,012 174,455 84,081 


. 1,407,231 737,719 1,818,097 << 


53,718 32,191 73,004 3, 
398 , 660 159,401 401,292 160 , 188 


ale eee MOOD sccuea. 
544,998 317,530 812,306 436 ,506 
re a eieees 118, 887 74,847 


‘176,658 103,984 277,045 141,865 


206 , 534 151,871 167 ,785 178, 666 
150 , 646 131,544 154,815 134 ,695 
430 , 839 232 ,923 959,163 577,519 

836 2,73 836 


15,266 7,812 15,266 7,812 


148 ,369 64,026 176,990 81,206 





Complete Statistics for each of the States and Territories and for Canada are published in the book entitled, “‘Dis- 


tribution by States of Fire Insurance in the United States.” 


(Continued on puige 27) 
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Price, $20 per copy, in flexible leather binding. 
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CREATING AN ATTITUDE 

HE question of building up a favor- 

able public opinion toward the busi- 
ness of insurance continues to recur from 
time to time, but the discussion of this 
stbject is seldom, if ever, accompanied 
by any action. For one thing there are 
hardly any two men, no matter what their 
status in the business, who think alike on 
the subject. The mere mention of it 
brings up an impasse of opinion which ab- 
At the 
present moment there are two movements 


solutely precludes any action. 


in progress which have as their objective 
the building up of favorable public opin- 
ion. The casualty executives have re- 
cently taken up the matter and a report 
from their committee, of which I°. High- 
lands Burns is chairman, is expected soon. 
Out in the West a plan has been practi- 
cally perfected under which the various 
farm coverages will be exploited in the 
In addition to these two 
the Advertising 
Conference held a lengthy discussion of 
the subject this week and will probably 
take some mildly constructive attitude. 


larm papers. 


movements Insurance 


The members would undoubtedly like to 
take some strong stand but in the very 
nature of things could hardly do so. How- 
ever, it does seem to us that the Confer- 
ence, after careful study of the subject, 
could evolve the best possible and most 
economical plan for building up good 
will toward insurance, and recommend 
that plan to the company executives. The 
members of the Conference should be best 
suited to the planning of a campaign and 





the placing of a definite plan before the 
executives would, it seems, go a long way 
toward promoting action on the whole 
subject. 





N its issue of June’5, The Eastern 

Underwriter devoted not a little space 
to the remarks of Edward A. Collins, 
president of the Insurance Advertising 
Conference, who stoutly denied the sug- 
gestions of Clarence Axman, editor of 
that journal, that all was not harmony 
within the Conference ranks. Mr. Ax- 
man rightly intimated that there are some 
members of the Conference who are not 
great advocates of the usefulness of in- 
surance papers and that, on the other 
hand, there are those who disagree with 
such theories and firmly and _ sincerely 
helieve in insurance journals and their 
mission. Mr. Collins appears to be “hug- 
ging the elusive phantom of hope” in- 
stead of grasping the actuality. There is 
one thing he forgot to point out, how- 
ever, and that is that those who say they 
have no great use for an insurance jour- 
nal when every phase of their business is 
proceeding smoothly, are the first to seek 
the insurance papers as media for airing 
their views when difficulties are encoun- 
tered, or when they merely wish to broad- 
cast their opinions and secure a little free 
publicity. They enjoy the dancing; but 
see no reason for contributing to the sup- 
port of the piper. 


N interesting event this week was the 

putting into effect of the unemploy- 
ment insurance scheme of the cloak and 
suit industry by the first distribution of 
unemployment benefits in New 
The fund established in 


York. 
was 
1924, and benefits are paid to workers 
who have been idle more than nine weeks 


August, 


in each season, at the rate of $10 a week, 
with $120 a year as the maximum. The 
Unemployment Insurance Fund has in 
hand over $1,200,000, embracing contri- 
1472 35,000 
workers. The employers pay 2 per cent 


butions from firms and 
of the weekly pay roll into the fund and 
the employees pay 1 per cent of their 
Those been 


promoting this fund seem sangtine as 


weekly wages. who have 
to its success and are hopeful that the 


benefits will soon be considerably in- 


creased. 


WISCONSIN HEARING 
Attorney General H. L. Ekern on Stand 
Before Investigating Committee 

Mapison, Wis., June 6.—Attorney-General 
Herman L. Ekern took the stand before the 
special senate investigating committee Friday 
afternoon in the probe of the charges made 
by Insurance Commissioner W. Stanley Smith 
that the attorney-general had represented cer- 
tain insurance interests while serving the State. 
The session of the committee has adjourned to 
next week. 

George Boissard, president of the National 
Guardian Life, was on the stand at the open- 
ing of the Friday session and denied that he 
had been permitted to write the section of the 
insurance revision bill which applied to his and 
similar firms. 

Mr. Ekern went into his insurance experi- 
ence. He told of the organization of the firm 
of Ekern, Meyer and Janisch, Chicago, as in- 
surance counsels. He told of his firm repre- 
senting certain national mutual insurance asso- 
ciations but declared that his firm quit taking 
insurance business in Wisconsin since his 
nomination as attorney-general. The firm, he 
said, continued to handle the business to which 
they had been committed before that time. Mr. 
Ekern declared that he had acted as counsel 
for the Beavers and Equitable Fraternal Union 
in Wisconsin since he became attorney-general. 
He told of the establishment of a Madison 
office under the name of Ekern & Meyers but 
explained that the name was merely given to 
the Madison firm and that the Chicago office 
handled all accounts from the Madison office 
and that Dr. Brooks, his partner in the Madi- 
son office, handled most of the Wisconsin busi- 
ness. Mr. Ekern declared that most of his 
work for the Beavers was actuarial work. 

Mr. Ekern declared that he helped organize 
the Lutheran Union in 1917 and that he has 
been acting as director and counsel for this 


organization. 

At no time did he appear before the legis- 
lature or a committee as a representative of 
any insurance organization, the attorney-gen- 
eral said. 

When he appeared before the senate meet- 
ing in a committee of the whole in opposition 
to the big insurance bill, Mr. Ekern said that 
he was requested to express his views on the 
measure by Senator Harry Sagghoff, Madison. 

“T came in and discussed the bill 
citizen might,” Mr. Ekern said. 


as any 


As to the merits of the big insurance bill, 
Attorney-General Ekern said that one section 
would have made all fraternals to operate with 
an adequate legal reserve and would have 
barred eighteen societies from the State who 
are now doing business legally, unless they com- 
plied with the new provisions. 

The attorney-general presented expense ac- 
counts which he detailed to show that while 
he attended insurance conventions none of the 
expense itemized was for trips taken for any 
but State business. 
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WEIGHING THE PROFITS 


In the language of commissions, the Scales tell the story of the multiple advantages of 
representing a multiple line Company. 





Success speaks in several languages but the mother tongue speaks more accurately in 
terms of profit to the salesman. 


ACCIDENT AND HEALTH insurance is protection at the source—cementing the 


foundation of every insurance program, the individual income. 


LIFE INSURANCE arries on—-protecting insurance needs, and completing the 


program. 


MULTIPLE LINES ARE MUTUAL BUILDERS 
OF THE SALESMAN’S PROFITS 


WEIGHING THE PROFITS IS 
THE FINAL TEST 


NEDICI 


MISSOURI STATE LIFE INSURANCE CO. 


HOME OFFICE, SAINT LOUIS M. E. SINGLETON, President 


| LIFE # ACCIDENT # HEALTH « GROUP 
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SCORES ‘‘GIRLIE’’ ADS 


Haley Fiske Thinks They Are 
Degrading to Women 


SPEAKS TO AD MEN 
Metropolitan President Created Sensation 
at Briarcliff by His Views 
Haley Fiske, president of the Metropolitan 
Life Insurance Company, created a sensation at 
the meeting of the Insurance Advertising Con- 
ference, being held at Briarcliff Lodge this 
week, when he seized upon the occasion to score 
severely all advertising in which the face or 
other parts of a woman’s anatomy forms the 
main attraction of the advertisement. Mr. 
Fiske, who spoke at the luncheon on Monday, 
stated that he believed such displays degrading 
to men and women alike, and certainly not at- 
tractive to a man’s man. He expressed the 
opinion that news events and graphic displays 
could he used with much more effect in carry- 

ing out advertising programs. 

Mr. Fiske said that in the past he had not 
been a great believer in advertising, but that of 
late years he had begun to realize that the com- 
pany had certain messages to put before the 
public, and that he could no tonger depend upon 
himself to do that work alone, as he had for 
the past thirty years or so, For that reason, 
he said, he had felt justified in using this means 
for the past two or three years, and believed 
that it had proven successful. 

Mr. Fiske emphasized the fact that life in- 
surance is gotten by the agent. Men must be 
told about life insurance and convinced as to its 
usefulness to them and their dependents. His 
theory is that it is much better to tell people 
about what you have to offer, without directly 
attempting to sell it to them, but only to get 
them interested in the subject, and thus to lead 
them to ask for it. 

Several years’ ago the company undertook 
its noteworthy and effective health advertising, 
distributing immense numbers of leaflets and 
booklets telling how to avoid sickness and re- 
tain health. This evidently met with popular 
approval, as these leaflets did not contain pleas 
for life insurance, but followed out the pur- 
pose of telling the people the ambitions of the 
Metropolitan Life to aid the public welfare by 
spreading knowledge of preventative medicine, 
etc, aiming to improve the general health. 
Such advertising eliminates all idea cf life in- 
surance as a commodity, and has spread the 
doctrine of health through other continents, the 
company having had letters from people in far 
distant countries who welcomed the advice con- 
tained in its leaflets. 

Radio instruction is the latest form of the 
Metropolitan Life’s work, whereby it aids radio 
fans to preserve their health by daily exer- 
cise. Incidentally, Mr. Fiske has kept himself 
in fine physical condition for years by means 


of regular exercise. 

He stressed the point that advertising must 
be directed to something people realiy want, 
and it has heen thoroughly demonstrated that 
information as to gaining and keeping health 
has a strong appeal, for these are thousands of 











applications every month ior the company’s 
literature along these lines. Three hundred 
and forty million copies of health literature 
have been distributed by the company, and the 
indirect advantage of this advertising is un- 
doubtedly very great. 

In general, Mr. Fiske emphasized that ad- 
vertising should be honest and never mislead- 
ing. In conclusion, he laid particular stress 
upon loyalty, and urged all to be loyal to their 
companies, put their heart in their work and 
serve humanity. 

Mr. Fiske’s address was variously received, 
most of the managers admitting that they got 
some ideas trom his talk, although they were 
somewhat skeptical of the value of some others 
that he expressed. 


Company Had Contributed Toward Office 
Rental 

With reference to the recent altercation be- 
tween L. A. Cerf, general agent of the Mutual 
Benefit Life Insurance Company, in New York 
city, and William J. Louprette, an agent, THE 
SPECTATOR has gathered a few important facts. 
It is well known that Mr. Louprette is one of 
a group of agents, composed of F. W. Pennell, 
Albert Rose and Louis Pomerance, who were 
regular agents of the Mutual 
with the 


appointed as 
Benefit Life and whose 
company were understood to be such that they 


contracts 


were constrained to represent only that com- 
pany. 

Following the death of A. R. Spier, an in- 
surance broker with offices in the Singer build- 
ing, New York, this group styled themselves 
the Life and moved to 
the Spier office in the Singer building, the 
Mutual Benefit Life contributing toward the 


Insurance Associates 


rental expense. 

It is alleged that soon after Hoey & Ellison, 
the noted insurance brokers, were appointed 
general agents of the Equitable of Iowa, the 
Life Insurance Associates moved into the same 
building with that firm, the general agent of 
the Mutual Benefit continuing to pay the rent 
quota. Mr. Cerf is said to have objected when 
the Life Insurance Associates, as he intimated, 
began writing for companies other than the 
Mutual Benefit Life. The controversy resulted 
in Mr. Louprette going to Mr. Cerf’s office as 
representative of the Life Insurance Associates 
and, during that visit, with the passing of the 
lie between these two angry men, the alterca- 
tion, which is now the basis of a legal suit, 
occurred. 


American Life Reinsurance Reports 
Biggest May 

The American Life Reinsurance Company, 
Dallas, reports a total production of $2,538,- 
332, for the month of May which is said to 
be the greatest May record in the history of 
the company. Total applications received for 
the five months ending May 31, 1925, are more 
than $1,000,000 ahead of the company’s produc- 
tion for the corresponding period last year. 
This volume of business makes a high mark. 
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J. E. BRAGG ELECTED 


Becomes Vice-President of 
Manhattan Life 

RAPID RISE IN BUSINESS 

New Executive Is Carnegie Graduate— 

Successful Teacher and Large Writer 

of Life Insurance 

James Elton Bragg, formerly assistant man- 
ager of the C. B. Knight general agency in 
New York city of the Union Central Life In- 
surance Company, was, Tuesday afternoon, 
elected a vice-president of the Manhattan Life 
Insurance Company, New York. Mr. Bragg is 
well known to the underwriters throughout the 
country as an able teacher and speaker and a 
successful writer of life insurance. He will 
be one of the youngest executives of a life in- 
surance company, and it is safe to say that his 
appointment will be extremely popular in the 
field. 

Mr. Bragg is a graduate of the Carnegie 
School of Life Insurance Salesmanship at 
Pittsburgh, and immediately after graduation 
came to New York as executive secretary of 
the New York Life Underwriters Association. 
His work in that position was extraordinarily 
successful. Within a year he had resigned 
to join forces with Clark Mellen, in the firm 
of Mellen & Bragg, agents for the Union 
Central. This agency made an immediate suc- 
cess. With the formation of a school for life 
insurance salesmanship at New York Uni- 
versity, Mr. Bragg was persuaded to lend his 
services as aid to Dr. Griffin A. Lovelace. As 
in his former connections, Mr. Bragg made an 
immediate success as a teacher, and gained a 
wide reputation for his ability to train men to 
sell insurance. His services as a speaker have 
been in constant demand for several years, and 
he has never failed to get across some new idea 
of practical value to the life insurance sales- 
man. In 1922 he was a speaker at the interna- 
tional meeting at Toronto of the National Asso- 
ciation of Life Underwriters and.the Life Un- 
derwriters Association of Canada, being by far 
the youngest man to be accorded such an honor. 
More recently he became connected with the 
Knight agency as an instructor for agents and 
assistant to Mr. Knight. 

Mr. Bragg was a second lieutenant in the 
World War, and is a member of the Army and 
Navy Club of New York. He comes from 
Washington, D. C., and was educated at George 
Washington University. 





Life Underwriters of New York Elect 
Officers 

New officers were elected on Tuesday even- 
ing by the Life Underwriters Association of 
New York, as follows: President, George A. 
Kederich; vice-presidents, C. B. Knight, J. D. 
30okstaver, G. C. Wuerth; secretary-treasurer, 
P. M. Fraser. The speakers for the evening 
were J. A. McCall, vice-president, and L. Seton 
Lindsay, second vice-president of the New 
York Life Insurance Company. Mr. Lindsay 
spoke of the improvement in conditions. 
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-MEASURES OF SERVICE 








New York Life Insurance Company 


A purely mutual Life insurance company is strictly a service company. It is not founded 
to make money, although its founders and managers may properly receive compensation 
in proportion to the value of their labors in making the company serve its members and the 
public. The New York Life has been serving its policy-holders and the public for eighty 
years. It has become a very large Company—the third largest life insurance company in 
the world, and the largest life company not doing industrial insurance. A large life company 
is more important than a small company only because it does a greater service, or does it 


better. 
THERE ARE MEASURES OF THE SERVICE 
which a life insurance company does. We propose to set forth in order, from time to time, 
twelve measures of service of the New York Life Insurance Company. 
THE AMOUNT OF DEATH CLAIMS PAID 


is the first and greatest measure of the service done by a life insurance company. If men 
did not die prematurely—before they expect to and before the work they set out to do is 
done,—there would be no field for life insurance. A life insurance company does many other 
beneficent things—by-products, so to speak—but the payment of death claims is the greatest 
single service a life company renders to the community, and the amount of such claims is 


THE FIRST MEASURE OF ITS SERVICE 
The amount of Death Claims paid by the New York Life in 1924, was 


$38,021,347.02 


The ages at which these insured persons died, and the amounts insured at the different 
ages, were as follows: 








Age at Death Lives Insurance 
30 Years of age and under.................. 924 $2,292,434.67 
Between 30 and 40 years.................... 1,536 4,935,079.56 
Between 40 and 50 years................... 2,358 9,841,418.23 
Between 50 and 60 years.................... 2,843 11,223,884.43 
IIR Sos eonconcueccuncecenndanvess 3,120 9,728,530.13 
10,781 $38,021,347.02 


Included in above are 1,074 women insured for $1,893,941.21 


Heart disease, cancers and tumors, and accidents were the causes of over-one-third of 
the total number of deaths. 

During 1924 the Company declined 22,000 applicants who applied for over 79 millions 
of insurance. They delayed insuring until they were uninsurable. 

A life insurance policy paid at death does one or more of these three things: 

1. It provides an estate if the insured has none and increases it if he has one. 
the home and educates the children. 

2. It provides capital to keep a business going. 

3. It provides ready money needed for the Federal Estate Tax, the State Inheritance 
Tax, and the cost of administering the estate, and so prevents the forced sale of securities. 


Amount paid by the NEW YORK LIFE in DEATH CLAIMS in 80 Years over $790,000,000 


It keeps 


Not a Commodity—But a Service 
DARWIN P. KINGSLEY, President 
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PROGRAM COMPLETED 





American Institute of Actuaries to 
Meet in Chicago 





SESSIONS TO-DAY AND TO-MORROW 





Salary Deduction Plan to Be Discussed— 
Non-Medical Writings Also Up for 
Consideration 
The annual meeting of the American In- 
stitute of Actuaries is being held at the La 
Salle Hotel in Chicago to-day and to-morrow. 
The board of governors met yesterday and 
the sessions proper open this morning. Among 
the interesting topics scheduled for discussion 
are the question of non-medical writings and 
the problem of handling the salary deduction 
plan of life insurance. The complete program 

of the gathering is as follows: 


ForMAL PAPERS 


1. “On Lidstone’s Demonstration of the 
Osculatory Interpolation Formula,” Prof. J. F. 
Reilly. 

2, “Excess Interest Under Annuities-Cer- 
tain,” E. G. Fassel. 

3. “Valuation Method,” C. H. Beckett. 

4. “Cube Root by Abridged Division and by 
Machine,” E. G. Fassel. : 

5. “Sub-standard Business,’ E. E. Cam- 
mack, 

6, “Financial Statement,” Valentine Howell. 

7. “Aviation Hazards,” W. F. Poorman. 


SEconD SESSION 


1. R. G. Hunter’s paper, “A Statistical 
Study of Blood Pressure.” 

2, Dr. H. L. Rietz’ paper, “On Certain 
Applications of Mathematical Statistics to 


Actuarial Data.” 

3. Mr. Withington’s paper, “A Study of 
the Effect of Using Standard Reserves and 
Surrender Values for Sub-standard Policies.” 


INFORMAL Discussions 
1. Non-medical business. 

a. Solicitation—What agency regula- 
tions should be adopted? 

b. Underwriting—To what extent is 
home office medical supervision 
necessary ? 

c. Valuation, ete——Should non-med- 
ical business be segregated for 
gain and loss accounting, divi- 
dend allotment and expense ac- 
count ? 

d. What is the probable future of 
non-medical business in the 
United States? 

2, Salary .deduction plan. 

a. What premiums should be charged ? 

b. How should premium defaults he 
handled ? 

c. To what extent may usual medical 
examination requirements he 
modified ? 

d. To what extent will this plan affect 
the American agency system? 

3. The new gain and loss exhibit required 

for 1925. 





Farmers and Traders Enters New Jersey 


The Farmers and Traders Life of Syracuse, 
N. Y., has been licensed in New Jersey. The 
company is now writing a larger volume of 
business than ever before and anticipates that 
. year’s results will exceed all previous rec- 
ords, 


LOUISVILLE AND NASHVILLE RAIL- 
ROAD TAKES GROUP INSURANCE 


Prudential’s Contract Covers Over 60,000 
Employees — Insurance Involved Is 
$150,000,000 — Largest Single 
Life Insurance Transaction 


The Prudential of Newark has effected a 
group insurance contract covering more than 
60,000 employees of the Louisville and Nash- 
ville Railroad and its affiliated lines, the 
amount of insurance involved, $150,000,000, 
making this transaction the largest single life 
insurance deal on record, so far as amount is 
concerned. The contract by which the Metro- 
politan Life insures 90,000 employees of the 
Southern Pacific Railroad and its allied lines 
amounts to about $110,000,000. Other farge 
group writings are the Travelers’ contract cov- 
ering 60,000 employees of the American 
Woolen Company, and the /Etna’s contract 
covering the Northern Pacific Railroad group, 
embracing some 37,000 employees, for $55,- 
000,000. 

The Louisville and Nashville contract was 
effected through Booker & Kinnaird, Louis- 
ville agents of the Prudential, and under it 
employees are covered for from $1000 to $3000 
each, with $1000 additional in event of death 
from accident. There are also other disabil- 
ity features. 


P. S. Knowles Returns to Life Insurance 


Los ANGELES, Car., June 5 —Paul S. 
Knowles has been appointed assistant super- 
intendent of agencies of the Great Republic 
Life Insurance Company, of Los Angeles. Mr. 
Knowles has been out of the insurance busi- 
ness for the past twelve years. Previous to 
that time he was for ten years associated with 
the State Life, of Indianapolis, as assistant 
secretary and on leaving that company went 
with the California State Life in a similar posi- 
tion, which he held for a year, leaving to enter 
other lines. 


Southland Life Will Make Direct Loans 


The Southland Life of Dallas announces a 
policy of making direct 6 per cent loans to 
farmers of Texas on their farm lands, with- 
out amortization, for periods of five to thirty 
years. There will be no brokerage fees, and 
the legal expenses involved will be taken care 
of by the company. The company will send 
representatives to rural communities and do 
husiness directly with the farmers. 


Story on D. G. C. Sinclair 


The views of Donald G. C. Sinclair, man- 
ager of the Murray Hill (New York city) dis- 
trict of the Metropolitan Life Insurance Com- 
pany, on life insurance as a profession and 
some of the ways to secure success in it, are 
set forth in the current issue of the Mutual 
Mr. Sinclair is referred to as 
youngest million dollar 


Underwriter. 
the Metropolitan’s 


manager. 


ADVERTISERS MEET 





First Session of Insurance Confer- 
ence Proves Interesting 





ATTENDANCE GOOD 





Radio Talk by Luther Little Brings Out 
Interesting Discussion 


[By a Staff Correspondent] 


BrrarcuirF Lonce, N. Y., June 8—About 
150 men and a few ladies gathered about the 
ballroom of Briarcliff Lodge to-day at the 
opening of the semi-annual meeting of the 
Insurance Advertising Conference. Edward 
A. Collins, president of the Conference, pre- 
sided. The program was followed pretty 
closely except that C. I. Hitchcock, president 
of the Insurance Field, was unable to be 
present. 

Luther Little, supervisor of publications for 
the Metropolitan Life Insurance Company, 
talked entertainingly about the uses of the radio 
as an advertising medium. The Metropolitan 
operates a broadcasting studio for purposes of 
conducting early morning physical culture 
classes, but Mr. Little said that no reference 
was ever made to life insurance and it was 
not believed that any sales could be made in 
that fashion. The company does the work in 
connection with its other health work and 
principally for the benefit of its policyholders. 
Mr. Little could not recommend the radio as 
a means for direct advertising and quoted a 
number of authorities to substantiate his be- 
lief that it could never be anything but an in- 
direct medium. 

Leon A. Soper, advertising manager of the 
Phoenix Mutual Life Insurance Company, 
spoke upon the value of the advertising cam- 
paign which his company is carrying on in 
nationally read magazines. The company has 
been making an effort to definitely point to 
some benefit accruing to its agents as a result 
of this advertising and in doing so conducted 
two interesting experiments. 

One of these experiments was to send out 
to a group of policyholders a letter, without 
mentioning the company’s name or using its let- 
terhead, requesting the receiver to list the 
magazines in which he read the advertisements 
as well as the fiction. The results were very 
good and proved to the company that it was 
placing its advertising in places where it would 
be seen and read by policyholders of all classes 
and by people who might be expected to be- 
come policyholders. This also supported the 
company’s contention that the advertising was 
of great value in decreasing lapses and in 


old additional cover- 


selling policyholders 
age. 

A second experiment is the placing of ad- 
vertising reprints in the same envelope with 
premium notices, for the purpose of holding 
down lapsation. W. L. Barnhart, assistant 
sales manager of the National Surety, brought 
the suggestion that the insurance 


(Continued on page 29) 
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A LIFETIME OPPORTUNITY FOR A MAN 


N 


INTERESTING ONLY TO A REAL MAN WITH VISION 


The tenth state. 


Over 3,000,000 population. products. 
Over 2,000,000 urban population. Over $600,000,000 annual industrial payroll. 
Over 1,000,000 rural population. Over $311,000,000 in farm lands. 

Over 11,000 manufacturing establishments. Over $100,000,000 annual crop value. 


A HUGE EMPIRE OF DIVERSIFIED INDUSTRY 


National Life Insurance Company 





as 
Agency Manager for 


EW JERSEY 


Over $5,000,000,000 annual value of manufactured 





of the United States of America 


ALBERT M. JOHNSON, President 
Established 1868 





$5,000 


$25 
$25 


$50 


$5,000 








$2,500 


$5,000 





Five Point Complete Protection 


PROVIDES 
In event of natural death, 


$10,000 In event of accidental death. 


Per week for 52 weeks while 
confined by sickness. 


Per week for 200 weeks while 
disabled by accident. 


Per month for life should 
disability be total and be- 
come permanent. No fur- 
ther deposits by policyholder. 
No deductions from face of 
policy to offset benefits re- 
ceived under this clause. 


For loss, by accident, of both 
eyes, both hands or both feet 
—or one hand and one foot, 
and an income of $50.00 
monthly. 


For loss, by accident, of one 
eye, one hand or one foot. 


For insured, on endowment 
at age 60 or 65 plan, when 
old age comes, besides all the 
other benefits as he goes 
along. 












The Men We Want 


will have an unusual Life Insurance proposition to build with. 


COMPLETE PROTECTION 


A preferred low cost service for Life policyholders. Makes 
it easy for Agents to succeed because of 








More Sales Per Interview 

More commission per sale. 

More satisfied Living Policyholders. 
Less Lapses. 


COMPLETE PROTECTION 


is one of the reasons why many of our men have prospered 
during their ten to twenty years of service. 


The Men We Want 


are not ordinarily interested in advertisements—have good 
connections at this time—but are ambitious. They must 
have records of reliability. Such men will operate under a 
liberal direct contract with the Company. Such men as 
demonstrate their ability to write business and handle sub- 
agents will find a lifetime opportunity here—with a Com- 
pany that is rapidly expanding the organization and territory. 


























This is a real opportunity for a real man—are you that man? 


ROBERT D. LAY 


Vice-President and Secretary 


29 South La Salle Street, Chicago 


A Progressive Old Company for Ambitious Young Men 
Over One Hundred Sixty Millions of Insurance in Force 





Address our nearest office WALTER E. WEBB 
or Vice-President 
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A NEW BOOK 


By 


WILLIAM ALEXANDER 


ON 


INCOME 
INSURANCE 


This book deals in a novel way 





with this important subject. 


Agents who have sold Income In- 
surance, and those who have failed 


to sell it, will find it invaluable. 


It demonstrates the fact that what 
is best for the family is best also for 
the agent—that agents who offer 
Income Insurance in appropriate 
cases make more money than those 


who do not. 


It emphasizes the fact that preach- 


ers, doctors, teachers, artists, 
writers and other men who lack 
business training are as incom- 
petent to take care of their money 
as women, and that if women were 
trained they would be as competent 


investors 2s business men. 


It proves that women suffer less 
from get-rich-quick swindles than 
through investments that appear 
to be conservative, but are not, 


or which deteriorate after purchase. 


One chapter in this book contains 
a longer list of good income selling 
points than has ever before been 
gathered together. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Publishers 135 William Street 
Insurance Exchange NEW YORK 

















NEW YORK LIFE RE-ENTERING TEXAS 


Wants Assurance That Suit Will Not Be 
Brought for Back Taxes 

Da.taAs, Tex., June 8—The New York Life 
Insurance Company is seeking readmission to 
Texas for the purpose of loaning money in the 
State. Eugene M. Locke of Dallas, repre- 
senting the New York Life, was in Austin, 
June 1, in regard to the matter. 

This company and a number of others which 
withdrew from Texas when the Robertson 
Compulsory Investment Law was enacted, 
would return to Texas to loan money if they 
could obtain assurances from the attorney 
general’s department that suits would not be 
filed to collect tax on premiums in Texas by 


mail since the companies left the State. 


Arthur J. Johnson Promoted 

Des Mornes, Ia., June 8—Arthur J. John- 
son, assistant manager of the branch office of 
the Travelers Insurance Company of Hartford, 
Conn., in Des Moines, has been promoted to 
have charge of the production of group insur- 
ance of the Pacific Northwest district, which 
includes Seattle, Spokane, Yakima, Wash.; 
Portland, Ore., and Vancwuver, B. C. Mr. 
Johnson left June 5 for Hartford to confer 
with company officials before taking up his new 
duties in the West. 


Paul D. Sleeper Promoted 

Paul D. Sleeper, who has been supervisor 
for the Atlantic Life of Richmond, Va., and 
very successful in field work has been ap- 
pointed superintendent of agents of that com- 
pany from June 1. Mr. Sleeper attended the 
1925 spring term of the New York University 
School of Life Insurance Salesmanship, and 
Was among the graduates thereof this month. 


Atlantic Life’s Twenty-Fifth Anniversary 

RicuMonp, Va., June 8—Agents of the At- 
lantic Life commemorated the twenty-fifth 
anniversary of the company’s organization dur- 
ing the month of May. The result was $2,306,- 
815 paid-for business. This amount exceeds 
by over $200,000 the paid-for business of any 
previous May. 

The Atlantic Life announces that its next 
Aces’ Convention will be held during January, 
1926, at Datona Beach, Fla. 


Write Over $12,000,000 in May 
The Hart & Eubank general agency in New 
York of the A£tna Life Insurance Company 
wrote over $12,085,550 of new life insurance 
during the month of May, having paid for 
over $9,000,000, exclusive of group. Includ- 
ing group the agency obtained $26,886,076. 


Metropolitan Life Writes Group Insurance 
for Another Life Company 
The Winston Mutual Life of Winston-Salem, 
N. C., has established a group life insurance 
program, which provides $60,000 protection 
for its employees, the plan being underwritten 
by the Metropolitan Life of New York. 


II 


Prudential Loans $4,500,000 on Chicago 
Insurance Exchange Building 

Cuicaco, Int., June 9.—The Prudential In- 
surance Company of America has made a loan 
of $4,500,000 for fifteen years, with interest at 
5 per cent, to the Insurance Exchange Build- 
ing Corporation here. 

This loan is secured by the Insurance Ex- 
change Building with a property frontage of 
200 feet on Jackson boulevard. The structure 
is twenty-one stories high, is one of the largest 
and most modern buildings in Chicago, and is 
tenanted by leading American and foreign fire, 
life and casualty companies. 

The Insurance Exchange Building Corpora- 
tion has under way the retirement of certain 
outstanding preferred stock. 

Indiana Agents of John Hancock Mutual 
Life Hold Meeting 

INDIANAPOLIS, IND., June 6.—Indiana agents 
of the John Hancock Mutual Life Insurance 
Company were guests recently of E. E. Flick- 
inger, State agent, at a luncheon and meeting 
in this city. Frank B. Jones, president of the 
Indiana Association of Life Underwriters, 
spoke during the morning session and Mansur 
B. Oakes, president of the Insurance Research 
and Review service, was the luncheon speaker. 
During the afternoon, C. A. Duffield of Boston, 
Mass., assistant superintendent of agents, ad- 
dressed the meeting. 

—The Chicago National Life of Chicago is now 
licensed to do business +in Missouri and will soon 
enter Kentucky. 
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“Protector of the Home” 


In Five Years 
this Company has increased 


its businessinforce............ 147% 
its premium income........... 133% 
MUSMOGNGEMG fo 5 nes ak ee 190% 
SIS SORORGOGE 3 oo ce ceosciocaes 267% 


its surplus to policyholders... .17.5% 


It’s a good Company 
to tie to 


Many opportunities are available 
in Arkansas, Florida, Iowa, Ken- 
tucky, Michigan, Mississippi, Neb., 
N. J., Ohio, Pa., Tenn., Texas and 
W. Va. 


THE OHIO NATIONAL LIFE 
INSURANCE COMPANY 


CINCINNATI, OHIO 


T. W. Appleby, Pres. 
W. F. Macallister, Agency Mer. 
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To Our Agency Force:- 


Did you ever have to tell a client, AFTER A LOSS, that "IT WASN'T 
COVERED UNDER YOUR POLICY". 


GOSH! THAT'S AN EMBARRASSING SITUATION, HAINT IT? 


Whether you are "GUILTY" or not, the Client makes you FEEL as bad as 
the little boy caught in the JAM JAR, and - like him - you'd like to 
be "SPANKED" and have it over with. 


EVERY INSURANCE AGENT - good, bad and indifferent - has PROBABLY 
been through that kind of an experience. The CHANCES are that you 
TRIED to sell the Client JUST the coverage he NEEDED, but he 
WOULDN'T take it. AFTER THE LOSS HE BLAMES YOU FOR NOT MAKING HIM 
DO SO. This doesn't apply to all Clients - thank Goodness - but we 
ALL KNOW of a few that fit the description. 


MAYBE, when you tried to sell it to him, he said, "IT COSTS TOO 
MUCH AND I CAN'T AFFORD IT NOW". "LATER ON PERHAPS, I'LL BUY." 
Then - AS YOU EXPECTED - he FORGOT all about it UNTIL he had the 
LOSS. That loss REFRESHES his memory and he will perhaps try to 
"PASS THE BUCK TO YOU" ny asking "WHY DIDN'T YOU COME BACK AND 
WRITE ME THAT INSURANCE. "I TOLD YOU I'D TAKE IT LATER". 


IN < IN SUCH CASE, WHAT - IN THE NAME OF FORGETFULNESS - IS YOUR ALIBI? 


Let! s DON'T let anything like that happen in OUR organization. 
We're too gocd to slip - OR SLEEP - over any such possibility. 


If ANYBODY ever tells any of us "LATER ON, PERHAPS, I'LL BUY," let's 
See him LATER ON, and LATER ON, and LATER ON, until he DOES buy. 
Let's not CONSIDER that sort of statement as an EXCUSE, but as a 
PROMISE and then let's STAY WITH IT until the PROMISE IS FULFILLED. 


Let's DON'T LEAVE any bars down that will make us - UNDER ANY 
CIRCUMSTANCES - subject to the CRITICISM of our Clients for FAILURE 
TO FULLY AND PROPERLY PROTECT THEM ALL THE TIME AND AGAINST EVERY- 
THING IN THE WORLD IF WE CAN. 


Yours all the way, 


Ld 
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CASUALTY, SURETY AND MISCELLANEOUS 

















THE 
OBSERVATION POST 


ROMINENT casualty insurance executives 

are turning their eyes towards California 
these days, and many of them visualize the 
Golden Gate as the second largest insurance 
center of this country. Some of the larger 
companies which are active on the Pacific 
Coast are the United States Fidelity and Guar- 
anty, the Fidelity and Deposit, the Indemnity 
Company of North America, the New York 
Indemnity and the Maryland Casualty as well 
as several others. Within recent months the 
Eureka Casualty, the West American Casualty 
(running mate of the West American Insur- 
ance), the Sterling Insurance, and one or two 
more have been organized in San Francisco 
and Los Angeles. The volume of casualty and 
surety premiums written in and around that 
territory has been increasing steadily, while 
new general agency appointments and _ trans- 
The advice so 
often attributed to Horace Greeley, but which 
actually appeared first in an editorial in the 
Terre Haute “Express,” is being followed now 





fers are noted almost daily. 


by a growing number of insurance men and 
it is certain that the Western field is not an 
unprofitable one. 





AMES A. HAMILTON, industrial com- 

missioner of New York, has written a let- 
ter to Insurance Superintendent Beha, of «that 
State, in which he intimates that the liberal 
interpretation of the compensation law is not 
the only reason for the increasing loss ratio on 
this class of business. Mr. Hamilton, in his 
remarks, said: “The department’s figures also 
reveal what is an alarming increase in accident 
frequency, accompanied by an increase in acci- 
dent severity to which insufficient attention is 
heing given.” He did not suggest that, if in- 
surance losses on compensation writings were 
too high, more safety work, and not a read- 
justment of rates, was the remedy; but he did 
say that “if rates must be raised, as is being 
Proposed, let it be so done as to point the cor- 
rect moral.” In laying stress on accident pre- 
vention, Mr. Hamilton should remember that 
the entire burden of this work does not rest 
on the shoulders of the insurance companies. 
The Observation Post ventures to assert that 
if everyone, proportionately, expended as much 
time, energy and money in this direction as 


the casualty and surety companies do, the ac- 
cident evil might lose its present importance 
a an underwriting factor. 
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AGENCY DEVELOPMENT 

The popular and ubiquitous vice-presi- 
dent of the Fidelity and Deposit Com- 
pany of Maryland has returned to 
the home of- 
fice! That’s 
simply an- 
other way of 
saying that 
Spencer Wel- 
ton is back 
in Baltimore 
after another 
of his me- 
. o teortc trips. 
This time he 
was away three weeks and traveled 6000 
miles through the South and Middle 
West. During that period he visited ten 
States, attended four State agents’ con- 
ventions, made six speeches and renewed 
and extended fricndshibs. Asked for 
his views on agency development, Mr. 
Welton said: 

“The first and chief requisite of suc- 
cessful agency development ts that the 
home-office men shall make _ frequent 
journeys into the field to learn from 
and with the agency forces the prob- 
lems they have to solve and the ob- 
stacles they have to overcome. The day 
of the swivel-chair executive is gone, 
and the home-office man who doesn't rec- 
ognize that narrows his perspective, 
shortens his horizon and limits his oppor- 
tunities. The agent and the underwriter 
are inter-dependent, and it is vital that 
each shall periodically get into the atmos- 
phere of the other if definite and sus- 
tained progress is to be made. The 
most important study of man is man, and 
the peripatetic investigator has the best 
chance of being right the largest number 
of times. When the great Harun-al- 
Rashid wanted to know how his people 
were living and what they were think- 
ing, he dressed in mufti and went among 
them. A company official who is gen- 
uinely eager to develop agency business 
will go far in proportion as he gets down 
to real essentials on the firing line.” 























Texas Board of Control Gets Blanket 
Policy 


AusTIN, TEx., June 8.—A blanket policy for 
$50,000 was taken out by the State Board of 
Control covering boiler insurance, etc. 
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SEMI-ANNUAL SESSION 





Casualty Actuarial Society Meets in 
New York 





PRESIDENT G. F. MICHELBACHER 
REVIEWS YEAR 


William BroSmith a Speaker—Papers Pre-= 
sented by H. P. Stellwagen, Fred S. 
Garrison, Clarence W. Hobbs 
and L. S. Senior 


The ‘Casualty Actuarial Society held its semi- 
annual meeting at the Hotel Belmont in New 
York city on Friday of last week with about 
fifty-five members in attendance. G. F. Michel- 
bacher, president of the Society and secretary 
of the National Bureau of Casualty and Surety 
Underwriters, occupied the chair throughout the 
session and opened the gathering with a dis- 
cussion of the present situation as regards the 
Society’s efforts on behalf of casualty insur- 
ance. He pointed out the successes of the 
past and urged a continuation of these for the 
future. 

Because of the rapid growth of the casualty 
business, said President Michelbacher, the So- 
ciety must look to its younger members to 
actively carry on its traditions and take a 
prominent part in its achievements. The execu- 
tive point of view should be encouraged in 
addition to the actuarial standpoint, stated the 
speaker, because it tests results by their prac- 
ticability as well as by their adherence to 
mathematical principles. Stressing the neces- 
sity for this, Mr. Michelbacher said: 

Casualty insurance is the infant of the in- 
surance business; yet, in a few decades, it has 
grown to a premium volume which exceeds 
$500,000,000, annually. This rapid growth has 
necessarily rendered impossible the develop- 
ment of an elaborate actuarial science. If, 
therefore, we are too narrow in our admission 
requirements, we will bar many of the men 
whose clear vision, logical reasoning and good 
common sense have brought the business to its 
present state of development. 

One of the features of the meeting was the 
paper presented by Hon. Clarence W. Hobbs, 
special representative of the Insurance Commis- 
sioners to the National Council on Compensa- 
tion Insurance and former Insurance Commis- 
sioner of Massachusetts. This paper gave a 
masterly summary of “State Regulation of In- 
surance Rates’ and comprehensively outlined 
the development of the idea of rate regula- 
tion in each of the States, giving legal refer- 
ences and quoting extracts to elucidate the 
working of rate, anti-compact, anti-discrimina- 


(Continued on page 31) 
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THIRTY-FIVE YEARS AFTER 


HIRTY-FIVE years ago this month, when the F & D wrote its first 

bond, Corporate ‘Suretyship was practically unknown. At this time, 

therefore, itis instructing and inspiring to review the progress made by the 
Company since 1890. 


Statistics are not always interesting, but they are usually illuminating. Those 
given below are both. 








DECEMBER 31, 1890 DECEMBER 31, 1900 
RESOURCES RESOURCES 
Og eal oe ud oly $148,499.44 IE obese dctee undeceee $4,381,313.79 
LIABILITIES LIABILITIES 
Capital Stock (paid in)..... $140,440.00 Canmttal Stock .. 0.064 6600544 $1,500,000. 00 
ee Se a ee eee 4,445.90 a PE ean re 650,248.39 
ee eee 3,613.54 en Pay re 2,231,065. 40 

$148,499. 44 $4,381,313.79 
Net premiums............. $8,891.80 Net premiums............. $1,111,581. 12 
ee er ere ee 2 MI oso ee Sh ene 4,000 


DECEMBER 31, 1924 
RESOURCES 


ASSOES 55s. bis bres ss baa s ROO OU Ss 
LIABILITIES 

Capital Stock (paid in)... ..$5,000,000.00 

PONE 62 5a ce a ed PL tO sud toe 

ee ee ee 1,944,644. 55 





$18,131,761. 88 


Net Premiums............ $10,823,232. 88 
indi chen odutes 10,000 


The remarkable growth and development of the F & D is not only a striking 
tribute to the invaluable service which Corporate Surety renders in stabilizing 
the financial, industrial and commercial affairs of the country, but to the 
loyalty, ability and aggressiveness of the Company’s representatives. 


And it is in appreciation of the work of the men in the field who have helped 
the F & D reach its present pinnacle, and to express the hope that we may 
continuously and increasingly deserve their support and goodwill, that this 
advertisement is published. 


FIDELITY AND DEPOSIT COMPANY 


OF MARYLAND 


BALTIMORE 


Fidelity :and Surety: Bonds and Burglary Insurance 


Thursday 
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CELEBRATION STAGED 





Independence Companies Dedicate 
New Home Office To-day 





AGENCY CONVENTION PRECEDED 
CEREMONY 





Many Prominent Guests Attend—Souvenir 
Booklet Issued to Commemorate 
Event 


To-day marks the conclusion of the three- 
day celebration which was begun by the Inde- 
pendence Indemnity and the Independence 
Fire insurance companies in Philadelphia on 
Tuesday of this week. The purpose of the 
affair was to fittingly recognize the companies’ 
achievements as portrayed by the opening of 
their new home office building on Independence 
square, the dedication of which will take place 
at noon to-day. 

Senator George Wharton Pepper will offi- 
ciate at the dedication in the presence of sev- 





eral hundred guests, including Mayor W. Free- 
land Kendrick of Philadelphia, who, on Decem- 
ber 11, 1924, laid the cornerstone of the impos- 
ing new structure. Col. D. C. Collier, director 
general of the Sesquicentennial International 
Exposition, will also be present, together with 
many prominent figures in the insurance and 
world. By architectural conformity 
and by the official emblems of the Independ- 
ence companies, the new home-office building is 
designed to maintain the traditions of the local- 
ity in which it stands. 


financial 


An unusual souvenir of the occasion takes 
the form of a handsome little book of forty- 
eight pages entitled “At the Historical Center 
of the United States.” The contents of this 
book consists of three articles, of which the 
first is an essay by William George Jordan, 
former editor of the Saturday Evening Post, 
on the part played by Independence Square 
in the history of the Nation. In this essay Mr. 
Jordan delightfully visualizes the famous men 
and stirring scenes which make the title of the 














INDEPENDENCE 











INDEMNITY BUILDING 





book an appropriate designation for the Square. 

The historical section is followed by a 
description of the building written by Howell 
Lewis Shay of the firm of Ritter & Shay, the 
architects of the building, and by an account 
of the organization of the Independence In- 
demnity Company and Independence Fire In- 
surance Company, by former Governor W. S. 
Sproul of Pennsylvania, who is a director in 
both companies. 

The little book has an unusual typographical 
beauty from its cover, stamped in gold and 
blue, to its contents, printed in two colors and 
illustrated with half-tone plates and historical 
drawings in woodcut style. Of the former, 
the most striking is the frontispiece, which con- 
sists of a photograph of the new building 
taken from Independence Square, and being re- 
garded with special interest by a shadowy 
group of forefathers, among whom one read- 
ily recognizes the figures of Washington and 
Franklin. 

On Monday, June 8, the agents of Independ- 
ence Indemnity and Independence Fire insur- 
ance companies began to arrive in Philadelphia 
for the Tuesday and Wednesday conference, 
which preceded the building’s formal dedica- 
tion. This conference was much in the spirit 
of the highly successful gathering of January, 
1924, but was in every way more important. 
There were present many of the same general 
agents, including some of the most important 
ones in the United States, but to them were 
added a number of newer appointees, and the 
business sessions of the ninth and tenth were 
occupied with a discussion of various technical 
and educational subjects by company officers, 
department heads and outside authorities. The 
social features included theater parties, a din- 
ner and a steamboat trip through the harbor. 


F. L. Shove Resigns 


Cuicaco, Itu., June 9.—Fred L. Shove, man- 
ager of the casualty department of the North- 
western Casualty and Surety, of Milwaukee, 
has resigned his connection with that company 
as of June 15. Mr. Shove is highly regarded 
in the insurance fraternity, having served in 
the capacity of managing underwriter for the 
following Chicago offices of some of the most 
important companies in the country—London 
Guarantee and Accident, Zurich, and Marsh 
& McLennan’s Casualty Department. While Mr. 
Shove has not made known his plans for the 
future, it is understood that he will become 
affiliated with one of the larger companies. The 
resignation of Mr. Shove, as well as George L. 
Truitt, former vice-president and general man- 
ager of the Northwestern, is an outgrowth of 
the projected purchase of the Northwestern by 
Union Indemnity interests, which deal at the 
present time is being held up pending an 
examination of both companies. 


—Osborne & Raie will represent the National 
Surety Company, of New York, at Fort Lauderdale, 
Fla., and the Harry F. Fromme & Company will repre- 
sent the company at Jacksonville, succeeding the 
agency of Strickland & Travis. 
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UNIFORMITY NEEDED 


Would Standardize Traffic Safety 
Laws 








OFFICIALS MEET IN WASHINGTON 





F. Highlands Burns Appointed Chairman 
of Committee on Penalties 
WasHIncTton, D. C., June 8.—Committees 
of the National Conference on Street and 
Highway Safety met at the Department of 
Commerce last week for the purpose of dis- 
cussing law enforcement and uniformity of 

laws and regulations. 

The committee on enforcement devoted much 
of its time to a discussion of heavier penalties 
for violations, during the course of which 
Judge William McAdoo, chief city magistrate 
of New York, pointed out that there are three 
major traffic crimes—reckless driving, leaving 
the scene of an accident without identification, 
and driving while intoxicated—for which very 
heavy punishments should be imposed. 

This committee appointed F. Highlands 
Burns, of the Maryland Casualty Company, 
Baltimore, as chairman of a subcommittee on 
penalties and existing practice with regard to 
penalties. 

More uniform regulation of motor vehicles 
was discussed at the meeting of the committee 
on uniformity of laws and regulations, which 
is endeavoring to develop a report emphasiz- 
ing the lack of uniformity now existing and 
showing the need of reconciling State laws so 
as to make obedience easier. Among those who 
attended the meeting of the committee was 
J. G. Haviland, of the Lumbermens Mutual 
Casualty Company, Philadelphia. 





Motor Underwriters Now 
Liquidated 

Cuicaco, In... June 9.—Another reciprocal 
exchange, the General Motor Underwriters of 
Chicago, is in process of liquidation. This ex- 
change was organized in 1920 for the purpose 
of writing all lines of automobile insurance. 
The United Holding Corporation, of which 
the late Richard McConnell was president, was 
attorney-in-fact in 1921, for practical purposes 
its. first year of existence; its premium volume 
reached $78,000. 

It made little or no progress from that date, 
for its premium income showed a_ steady 
decline. In 1922 it wrote $53,000 and in 1923, 
$58,000. During 1924 it showed a loss ratio to 
premiums earned of 34 per cent and an ex- 
pense ratio of 126 per cent. 

In this reciprocal the subscriber assumed an 
assessment liability equal to an additional an- 
nual premium. In the process of its liquidation 
there has been so far at least one case where 
a policyholder has had to pay a judgment ren- 
dered against him as a result of personal in- 
jury suit. In Illinois there is a requirement 
for the continuance of business on the part of 
a reciprocal of a guarantee fund of at least 
$25,000. 


General Being 


A. DUNCAN REID’S JOURNEY 
Visits Globe Indemnity’s New Branch 
Office at Indianapolis 


INDIANAPOLIS, INp., June 8—A. Duncan 
Reid, president of the Globe Indemnity Com- 
pany, was in Indianapolis recently renewing 
acquaintances with many of his old friends 
and, incidentally, paid an official visit to the 
new Indianapolis branch office, which is located 
at 247 Consolidated building. 

The Globe Indemnity Company had been 
represented in Indiana for several years by 
Theodore Stein, Jr., who disposed of his State 
agency to the company for the purpose of 
establishing this new branch. Mr. Stein con- 
tinues to represent the company as city agent, 
not on an exclusive basis, however, as the new 
office will control the entire State, including 
the city. 

F. J. Carroll, who is well known in the in- 
surance circles in Indiana, is in charge as resi- 
dent manager. 

Harry J. Clark, who resigned as manager 
of the New York Indemnity Company and has 
been appointed special representative, is also 
well known in this State as an experienced 
casualty and surety man. 

The Globe, in its new branch office, has estab- 
lished complete special agent’s service, to- 
gether with payroll audit inspection and claim 
departments. 


Wisconsin Unemployment Bill Fails 
Maptson, Wis., June 5.—The big unemploy- 


ment insurance bill introduced at this session 
of the Wisconsin Legislature at the request of 
John R. Commons of the University of Wis- 
consin was defeated in the senate Wednesday 
by a vote of 20 to 12. The bill was offered 
by Senator Max W. Heck of Racine and is 
similar to the measure offered two years ago 
by H. A. Huber of Stoughton, who is now 
lieutenant-governor. 

The Heck bill would cover employers with 
SIX or more workers. 

Experienced Casualty Man Desires 
Position 

A man of much experience in casualty in- 
surance advertises in another column for a 
connection as branch manager or assistant, or 
as executive special agent, agency superintend- 
ent, or special representative of a strong com- 
pany, or in an executive position at a home 
office. He has had thorough training in clerical 
departments up to the work of adjusting, in- 
cluding court work, and latterly as executive 
special agent, with duties embracing promotion 
and field work. He also has a broad technical 
knowledge of policy contracts. This gentle- 
man has had responsible positions as assistant 
resident manager in an important city for a 
large company, was field superintendent for 
another large company for several States, and 
with another prominent company in New York 
and Pennsylvania territory. He has a large 
acquaintance in the Eastern section of the coun- 
try, and can show an excellent record and 
references, 
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PLATE GLASS LOSSEs 


Fred S. Garrison Says Breakag 
Totals Between $8,000,000 and 
$10,000,000 Annually 
WRITINGS INCREASED $16,000,000 in 
THIRTY YEARS 








1924 Premiums, Booked by Fifty-Fiye 
Companies, Amounted to About 
$17,000,000 

Fred S. Garrison, assistant secretary of the 
Travelers Indemnity Company, Hartford, ag. 
dressed the semi-annual meeting of the Cy. 
ualty Actuarial Society in New York city lay 
week on the subject of plate glass insurang. 
He estimated that the amount of plate glas 
used in automobiles in the United States dy. 
ing 1924 exceeded the entire plate glass outpyt 
of this country in 1910. After enumerating 
the types of breakage, of which 40 per cent 
was due to unknown causes, Mr. Garrison said 
that the loss from this source, without alloy. 
ance for salvage, amounted to between $800. 
000 and $10,000,000 annually. The plate glass 
losses paid by insurance companies here dur. 
ing 1924, after deducting salvage, were over 
$5,000,000. 

Not more than 60 per cent of all grade floor 
store fronts were protected by insurance, stated 
the speaker, and not more than I5 per cent of 
the glass above the grade floors is insured, 

(Concluded on page 31) 








COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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JACOB WEARLE’S APPOINTMENT 


d of Metropolitan Casualty’s Depart- 


_ ment Is Experienced Executive 


acob Wearle, whose appointment as super- 
f the sprinkler leakage and water 


J 


jntendent © 


damage depi ; 2 
the Metropolitan Casualty was an- 


last week’s SPECTATOR, is an in- 
who has had more than the 


irtment in the New York city of- 


fice of 
nounced in 
surance executive 
ysual experience in the business. 

Starting with the Empire State Surety Com- 
almost sixteen years ago, Mr. Wearle 
next went to the New York the 
Maryland Casualty Company, where he re- 
mined for approximately two and one-half 
years. His with the 
Etna Casualty and Surety Company, where, 
for over ten years, he engaged in special work 
in reference to sprinkler leakage and water 
Subsequently he became super- 


pany, as x 
office of 


next connection was 


damage risks. 
intendent of the sprinkler leakage and water 
damage department of the United States Fidel- 
ity and Guaranty Company in New York, and 
remained in this post for three years, resign- 
ing to take up his present duties with the 


Metropolitan Casualty Company. 














Jacop WEARLE 


Appointment by Provident Life and 
Accident 

It is announced that the Provident Life and 
Accident of Chattanooga, Tenn., has appointed 
J. Cross, Jr., recently of Atlanta, to be field 
the accident and 
health department, with headquarters at the 
home office. For several years Mr. Cross has 
been connected with the AZtna as a field su- 
pervisor in the South, and has an extensive 
acquaintance. His work 
will carry him into all the twenty-one States 
covered by that company, from 
Pennsylvania to Texas. 


supervisor in commercial 


with the Provident 


extending 


~The National 
branch office, has discontinued writing all burglary 
lines in the city of Los Angeles, and the department 
'8 to be discontinued in the branch office. 
Day Co., general agents for the company in territory 
outside Los Angeles city, will continue to write the 


Surety Company, Los Angeles 


Seyler- 


line. The branch office business is to be reinsured 
at once, 


CALIFORNIA BUREAU 


Branch National Bureau of Casualty 
and Surety Underwriters Being 
Established 


R. E. LALEY TO BE MANAGER 


Will Provide Prompt Service for Pacific 
Coast Members 

General Manager Jesse S. Phillips announces 
the establishment, as of August 1, 1925, of a 
branch of the National Bureau of Casualty 
and Underwriters in San Francisco, 
Cal., with Robert S. Laley as manager. 

The field of operation of the local branch 
will be limited for the present to the State of 
California. In this territory the branch will 
administer all of the lines of casualty insur- 
ance under the jurisdiction of the National 
Bureau except workmen’s compensation, which 
will continue to be administered as at present 
by the independent, non-partisan, rating or- 
ganization known as the California Inspection 
and Rating This will leave for ad- 
ministration by the branch the miscellaneous 
public liability and property 
ages, automobile liability, property damage and 
collision coverages, burglary, theft and rob- 
bery coverages, and boiler, engine, flywheel, 


Surety 


Bureau. 


damage cover- 


machinery and electrical equipment coverages 

In general, the local bureau will carry out 
the purposes of the National Bureau, and will 
afford the 
Pacific Coast than has been possible from the 
New York office. 

For years there has been criticism from pro- 
ducers on the Pacific Coast to the effect that 
the rating service of the National Bureau was 
not as readily available to them as to pro- 
This 
has created numerous difficulties, all of which 
will be removed by the establishment of a 
branch in San Francisco equipped to perform 
on the ground, functions previously performed 
in New York. In this respect the California 
branch will exercise authority not heretofore 
delegated to branches of the National Bureau, 
the rating of local risks being delegated to the 


quicker service to members on 


ducers in other sections of the country. 


local manager, subject only to general review 
and supervision by the home office. 

There will be three classes of membership in 
the local branch. All 
tional Bureau licensed to transact casualty in- 
surance business in California will automatic- 
ally become active members of the branch bu- 


members of the Na- 


reau. 

All members of individual departments of 
the National Bureau (not qualifying as mem- 
bers of the National Bureau) will automatic- 
ally become associate members of the branch 
bureau and in this capacity will be affiliated 
only with respect to those lines of business 
which are administered by this department or 
departments of the National Bureau of which 
they are members. 
be entitled to serve on committees but will 
have the privilege of voting in meetings of 
the branch on matters which relate to the par- 


Associate members will not 
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SURETY UNDERWRITERS MEET 


New York City Organization Holds Month- 
ly Luncheon—Francis H. Sisson 
Was Speaker 


The Surety Underwriters Association of the 
City of New York held its monthly luncheon 
meeting in the rooms of the Railroad Club 
there last Thursday. E. R. Lewis, local man- 
ager of the United States Fidelity and Guar- 
anty and president of the Association, acted as 
chairman of the session, which was attended 
by about fifty members. F. W. Hughes, 
assistant manager of the Standard Accident 
and secretary-treasurer of the Association, was 
in charge of arrangements. 

The scheduled speaker was Francis H. Sis- 
son, vice-president of the Trust 
Company, who outlined the financial situation 
as it exists throughout the country to-day and 
said that it was analagous to a monetary state- 
ment on one side of which satisfactory condi- 
tions were listed as assets; and on the other 
side of which, special impediments and difficul- 
ties that hindered progress were slated as lia- 
bilities. He held to a firm belief in the in- 
herent prosperity of the nation and the ability 
of its citizens to maintain their leadership. 

A feature of the gathering was the fact that 
President Lewis called on Mason D. Pratt, 
engineer for the Fidelity and Deposit on the 
Pacific Coast, and Thomas F. Farrington, man- 
ager of the St. Louis office of the Hartford 
Accident and Indemnity, both of whom were 
in attendance as guests of the Association. Mr. 
Pratt and Mr. Farrington are in New York 
for brief visits and will soon return to their 
respective territories. 


Guaranty 





London & Lancashire Indemnity 
Southern California Office 


Los ANGELES, CAL., June 5.—The London 
and Lancashire Indemnity Company, New 
York, has opened up its Southern California 
office in Los Angeles, with Superintendent of 
Agencies J. P. Yates, of the London and Lan- 
cashire Fire, in charge. The office will super- 
vise all the company’s business in the ten 
Southern counties of the State. 


Opens 








ticular kinds of insurance covered by their 
membership. 

Robert E. Laley, who becomes manager of 
the new unit, has been an employee of the Na- 
He graduated 


tional Bureau for some time. 


from Cornell University in I913 as a me- 
chanical engineer, and has had ample rating 
bureau experience. His personality, knowl- 


edge of the casualty insurance business, and 
experience with the National Bureau make his 
selection for this important post a most for- 
tunate one. 

G. F. Michelbacher, secretary-treasurer of 
the National Bureau, will accompany Mr. Laley 
to California to assist him in the installation 
of the new office. 

Other changes in the branch bureau organi- 
zation of the National Bureau are in con- 
templation and will be announced presently. 
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THE DEMAND FOR AN OUTLET. FOR; CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY. AND OTHER CASUALTY LINES 


IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - -  $4,439,946.82 
Capital - - - ° 750,000.00 
Surplus - - - 885,425.17 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - 2,200,980.45 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 





Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong 


Conservatively Managed 
CORRESPONDENCE INVITED 


Liberal Contracts 
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KNOWN ’ROUND THE WORLD 


The L. & L. & G. is truly a world-wide 
organization. It not only extends pro- 
tection in every country of the globe, 
but makes possible speedy international 
arrangements between all points. 


An L. & L. & G. policy is as highly re- 
garded by the merchant of Bombay 
or Buenos Aires as it is among the 
business men of America. 


Agents who have international prob- 
lems brought to them are invited to 
avail themselves of the service that has 
made the Liverpool & London & Globe 
‘“‘“A Name Knownl ’Round the Word.”’ 
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PENNSYLVANIA 
CASUALTY COMPANY 


LANCASTER, PA. 


Has openings for Progressive General and District Agents 


to handle all forms of Health and Accident Insurance. 


PENNSYLVANIA MARYLAND 
OHIO DISTRICT OF COLUMBIA 
NEW JERSEY DELAWARE 


Executive Offices 


COMMONWEALTH BLDG., 


PHILADELPHIA, PA. 
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DETROIT FIDELITY A 
SURETY COMPANY 


Home Office, Detroit, Michigan 
HOMER H. MCcKEE, President 


Specialists in Fidelity and Surety Bonds exclusively. 
This means an increased pre- 


We give SERVICE. 
mium account. 


SERVICE is a much abused word—all of us talk it— 


some of us give it. 


We have agency territory available in the following 


States: 
Arkansas Kentucky North Carolina 
California Maryland North Dakota 
Colorado Massachusetts Ohio 
Connecticut Michigan Oregon 
Dist. of Columbia Minnesota Pennsylvania 
Florida Mississippi South Carolina’ 
Illinois Missouri Tennessee 
Indiana Nebraska Texas 
Iowa New Jersey Virginia *” 
Kansas New York West Virginia’ 


Wisconsin—Wyoming 


Correspondence solicited 


Large qualifying power 
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eS 
CONSOLIDATES CONTROL 





Northern of London Group to Be 
Managed Jointly 





R. P. BARBOUR MADE GENERAL 
ATTORNEY 





A. G. Martin Is Deputy Attorney for Lon- 
don and Scottish—H. N. Kelsey Takes 
Same Post With Northern 

Ww. Aeneas Mackay, general manager of the 
Northern Assurance Company of London, who 
is visiting the United States office at 135 Wil- 
liam street, New York city, has announced the 
appointment of Robert P. Barbour as general 
attorney for the entire Northern group in this 
country. The appointment takes effect on June 
15. 

This move heralds the consolidation of the 





Rosert P. BarBour 


control of the Northern group, including the 
London and Scottish. The Northern Assur- 
ance, when it entered the United States, estab- 
lished several branch offices, operating inde- 
pendently and reporting to the home office. 
Later, these branches were brought together at 
New York and Chicago, with a Pacific Coast 
department embracing California and report- 
Contrary to this 
branch office practice, the London and Scottish 


ing to the office at Chicago. 


had only one office in the United States; this 
being located at New York. 

Under the announced 
United States branch of the London and Scot- 
tish, under H. N. Kelsey, and the Eastern and 
Western dpartments of the Northern, under 
A. G. Martin and H. D. Lewis respectively, 
will continue as formerly. Mr. Kelsey, how- 
ever, will become deputy attorney for the 
Northern; and Mr. Martin will become deputy 
attorney for the London and Scottish. 

As general attorney of the consolidated 
Northern group, Robert P. Barbour will have 
an additional opportunity to exercise those 
talents which have brought him to the fore in 
the fire insurance business. Mr. Barbour’s in- 
surance career, as such, began in 1901 when 
he joined the North British and Mercantile as 


arrangements, the 


special agent in suburban New York. His 
rise was rapid and in 1910, after being made 
assistant general agent, he became general 
agent for the company’s middle department. In 
1918 he was named secretary of the company 


BIDS FOR PITTSBURGH 
COMPANY 





Firemens Group Expected to Acquire 
the Superior 





DIRECTORS FAVOR TRANSACTION 





Acquisition of Control of Another Com- 
pany Will Further Strengthen 
Firemens Group 
A proposition has been made by parties iden- 
tified with the Firemens Insurance Company 
of Newark looking to the acquisition of at 
least 67 per cent of the stock of the Superior 
Fire Insurance Company, of Pittsburgh, by in- 
terests allied with the Firemens. The directors 
of the Superior have voted unanimously in 
favor of the proposition, and the deposit of the 
required percentage of stock before July 3 is 
The negotiations in this important 
transaction were conducted by Neal Bassett, 
president of the Firemens, and A. H. Trimble, 
president of the Superior. The completion of 
the deal will add a fifth company to the already 


assured. 


strong Firemens group, which now consists of 
the Firemens, the Girard Fire and Marine of 
Philadelphia, the Mechanics of Philadelphia, 
and the National-Ben Franklin, of Pittsburgh. 
With the Superior, the capital of the Firemens 
group will amount to $6,850,000; the assets to 
about $35,000,000, and the net surplus to about 
$7,300,000. 

The capital of the Superior is $1,250,000, its 
assets, on December 31, last, were $4,877,986, 
and its net surplus was $052,343, while its pre- 
mium income last year exceeded $2,100,000. 


Insurance Men to Be on Chamber of 
Commerce Marine Committee 

Wasuincton, D. C., June 8—Representa- 
tives of the insurance industry will be given 
places on the committees which are to be 
formed by the United States Chamber of Com- 
merce to study the various phases of the ship- 
ping problem, which was discussed at a meet- 
ing held at the organization’s headquarters last 
week. 

The chamber intends to go exhaustively into 
the shipping question with a view to produc- 
ng a national shipping policy. Every phase 
of the problem will be considered, both from 
the point of view of the shipping interests and 
from that of users of shipping. 

The committee which met last week was that 
on Government regulatory and administrative 
relations to the shipping industry, of which 
Harry A. Smith, president of the National 
Fire Insurance Company, is a member. Three 
other committees will also have a part in this 
‘svestigation, and the reports of these bodies 
‘vill be considered at a full meeting of the 
National Merchant Marine Conference. 
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FAVORS ADVERTISING 





F. Highlands Burns Speaker at 
Conference 





STATISTICAL DUPLICATION 





Postal Rates Discussed by Arthur H. Red- 
dall—Not Curtailing Distribution 
of Literature 
[By a Starr CorrESPONDENT] 





PROBABLE OFFICERS FOR 1925 OF 
THE INSURANCE ADVERTISING 
CONFERENCE 


President—E. A. Collins, 
Surety Company. 

Vice-Pres.—E. L. Sullivan, Home In- 
surance Company. 

Secy.-Treas.—L. F. Tillinghast, Na- 
tional Surety Company. 

Commissioners—C, S. S. Miller, North 
British and Mercantile; Clifford 
Elvins, Imperial Life; Leon A. 
Soper, Phoenix Mutual Life. 


National 











At the Tuesday meeting of the Insurance 
Advertising Conference at Briarcliff Lodge, J. 
V. Barry, vice-president of the Metropolitan 
Life, and Charles Dobbs, of The Insurance 
Field, were speakers. The latter appeared on 
behalf of C. I. Hitchcock, president of The 
Insurance Field, whose recent illness prevented 
his attendance. Mr. Barry made an address 
in his inimitable style, combining wit and com- 
mon sense, and ending by urging the value of 
cheerfulness as a panacea for all ills. Mr. 
Dobbs spoke on “What Insurance Advertising 
Means and Does.” 

Following the luncheon the general after- 
noon session was opened by E. A. Collins, presi- 
dent of the Conference, who read a letter from 
E. G. Snow, president of the Home Insurance 
Company, in which Mr. Snow regretted his 
inability to attend. The chief scheduled speaker 
of the afternoon was F. Highlands Burns, 
president of the Maryland Casualty Company. 
Mr. Burns pointed out the growth of the cas- 
ualty business from 1808, when there were nine 
prominent casualty companies, five surety com- 
panies, four plate glass companies, one steam 
boiler organization and six accident companies, 
down to the present time. Those companies in 
1898 wrote about $11,250,000 in premiums, he 
said, whereas seventy stock casualty compa- 
nies last year wrote about $500,000,000 in pre- 
miums. Mr. Burns instanced the value of ad- 
vertising as a means of securing favorable pub- 
lic opinion for the casualty insurance business, 
and expressed himself as being in favor of in- 
stitutional advertising on the part of the 
casualty companies with this purpose in view. 
He also stated that the committee on public 
relations, of which he is chairman, would soon 
make its report through the casualty companies, 
one section of which would favor a general ad- 
vertising campaign. 

One of the most interesting developments of 

(Concluded on page 31) 
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MANUFACTURERS’ LIABILITY 
INSURANCE COMPANY 


Jersey City, N. J. 


| Stock Company 
CAPITAL $400,000 


KINDS OF INSURANCE WRITTEN: 
Workmen’s Compensation, Auto Liability, Property 
Damage and Collision, Accident and Health and 
General Liability. 














ma HAMPTON ROADS 


FIRE «2 MARINE 
Insurance Company 


NORFOLK, VIRGINIA 
Address Home Office For Agency Connection 


Henry G. BARBEE JAMESA. BLAINEY GEORGE A. MorRiN, 
President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 


a 


Is It Insured ? 


Violins, Cellos, Harps and other valuable Instruments 
Insured against “All Risks” wherever located 


Saxophones and other Band and Orchestral Instruments 
Insured Against Fire, Theft and Transit Risks 


Also ‘All Risks” insurance on Personal Jewelry, Furs, 
Fine Arts, Salesmen’ss Floaters, Tourists’ Floaters Etc. 


A. F. SHAW & COMPANY 


80 Maiden Lane Insurance Exchange 
New York City i : a Chicago, Ill. 
General Agents - ‘All Risks" Department 





faint? Fire & Marine Insurance Co. 




















BE YOUR OWN BOSS 


If your present opportunities are limited why not 
contract with this old line Eastern mutual Life 
Company as their General Agent in BOSTON? 


With our system of obtaining interviews—with our 
generous General Agency contract—with the sales- 
helps we give our men—you can speedily build your 
own agency organization. 


You can only obtain details by writing, in confidence, 


‘Decker’ care of THE SPECTATOR. 











PUBLIC LIFE 
INSURANCE 
COMPANY 


HOME OFFICE 
CHICAGO 
ILLINOIS 


ALFRED CLOVER 


CHAIRMAN BOARD 
OF DIRECTORS 
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TO COMPETE IN INSURANCE FIELD 


General Motors Organizing Company to 
Write Fire and Theft 


In the announcement last week of the pro- 
posal by the General Motors Company to 
organize an insurance company to be known 
as the General Exchange Insurance Company, 
agents of the companies writing automobile in- 
surance see a source of strenuous competition. 

The company has been authorized by the 
finance committee of the General Motors Cor- 
poration for the purpose of writing fire and 
theft insurance on cars sold at retail and 
financed through the General Motors Accept- 
ance Corporation. The new concern will have 
$500,000 capital and $1,000,000 surplus and will 
be entered in all States. 


Hugh Witt Goes With Alliance 


RicHMoND, Va., June 8.—Hugh Witt has re- 
signed the special agency of the Security Fire 
of New Haven, in Virginia, to accept a simi- 
lar position with the Alliance. J. W. Crum- 
ley, who recently resigned the latter place, is 
now special agent for A. H. Turner, of Atlanta, 
in the Eastern section of Florida. 


Made Special Agent 


RicHMonp, Va., June 8—W. G. Ward has 
been appointed North Carolina special agent 
for the Firemans Fund. Mr. Ward resigned 
the Virginia special agency of the Glens Falls 
and the Commerce to accept his new post. 





A 
DEPENDABLE 
COMPANY 
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NEW COMPANY 





First American Fire Being Organized 





BACKED BY AMERICA FORE GROUP 





Capital and Surplus to Be $1,000,000 Each 
—Appropriate Emblem Chosen As 
Insignia 
Announcement of the incorporation of a new 
company in New York State to be known as 
the First American Fire Insurance Company 
has been made by Ernest Sturm, chairman of 
the boards of the America Fore companies. 
The company is to be started off with a capital 
of $1,000,000 and a surplus of $1,000,000. The 
officers of the new company are to be the same 

as those of the other four companies. 

No announcement as to the plans for the 
new company was given out but the mere fact 
that it is an America Fore Company and one 
with a capital and surplus of two million dol- 
lars guarantees that it will be actively pushed. 

A particularly appropriate name and trade- 
mark has been made. The trademark device is 
an Indian, the “First American,” in full war 





FIRST AMERICAN 


FIRE INSURANCE COMPANY 


TrapE Mark, First AMERICAN Fire INSuR- 
ANCE COMPANY 


regalia standing “On Guard” in a position simi- 
lar to that of the well-known Continental sol- 
dier. The trademark is the work of Mr. Rem- 
ington Schuyler, a nationally known painter 
From all the Indian tribes a Mo- 
hawk has been chosen to symbolize the protec- 


of Indians. 


tion afforded by a policy in the First Ameri- 
can. The Mohawks (New York State Indians) 
were one of the five nations ot Iroquois. The 
names of the five nations are familiar ones— 
Mohawks, Oneidas, Onondagas, Cayugas and 
The five nations guarded the colonies 
from the French in Canada and were possibly 
the determining factor in retaining the identity 
of the New England and New York settle- 
ments. 


Senecas. 


It is anticipated that other announcements 
will be forthcoming as soon as the First Amer- 
ican Fire Insurance Company charter has been 
definitely granted and its organization com- 
pleted. 


NEW ENGLAND AGENTS TO MEET 
State Associations to Convene June 23, 
24 and 25 at Portsmouth, N. H. 

The annual convention of the New England 
State Associations of Insurance Agents will be 
held at the Hotel Portsmouth, 
N. H., on June 23, 24 and 25. The program 
arrangements are rapidly going forward and 


Wentworth, 


it is understood that compulsory automobile in- 
surance, with special reference to the present 
Massachusetts law, will have an important 
place in the discussions. 

The get-together dinner will take place on 
the night of Tuesday, June 23 and the enter- 
tainment committee has planned bridge, golf, 
tennis, swimming and motor boat trips for the 
amusements of these who attend the gathering. 
Requests for reservations should be addressed 
to Frederick M. Sise, Portsmouth, N. H. 


—The Insurance Directory of Alabama, dated April 
1, 1925, has been issued by the Alabama Insurance 


Department. It contains lists of all insurance com- 


panies and agents then licensed by the department, 


LIVE COMPANY 
Sor 


LIVE AGENTS 


Exclusive Jeritory 
UP TO DATE 
GENERAL SERVICE 


DIRECT EXPERT ASSISTANCE 
IN SECURING NEW BUSINESS 


“Then give to THE WORLD the 
best you have and the- 
best will come back to you 


Uetph 09 bra 


President 


VP 
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ASSURANCE COMPANY, LTD. 
of London 
100 William St., New York 


INDEMNITY COMPANY 
75 Maiden Lane, New York 

Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, 

Rent, Rental Values, Use & Occupancy, Riot & Civil Commotion, 


Public Liability, Workmen’s Compensation, Burglary & Theft, 
Accident & Health, Plate Glass. 


(POEM, 
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GENERAL BUILDING, 4m & WALNUT STS. 
PHILADELPHIA 


FREDERICK RICHA2DSON, United States Manager 








Writing: FIRE 
and ALL Kindred Lines. 


What Constitutes 9 


Insurance Salesmanship ¢ 


—'s in any other line, insurance salesmanship depends upon 
integrity, knowledge of the business, personal contact and 
quality of the goods. 

The successful agent knows and is known by all the promi- 
nent men in his town. His reputation for honesty and as an 
authority on the insurance problems of his locality is established. 


Agents are assured of the “quality of their goods’’ when they 
sell Fidelity-Phenix policies. They know they are selling 
insurance in a strong American company that is able and willing 
to pay any just claims under those policies. 


FIDELIT Y-PHENIX 
FIRE INSURANCE COMPANY 


Eighty Maiden Lane, New York, N. Y. 


ERNEST STURM 
Chairman of the Board 


\V iy : SF Cash 
aS Capital: 
$5,000,000.00 





PAUL L. HAID 
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1824 1925 


Over A Century Old 
UNITED STATES FIRE 
INSURANCE COMPANY 


Home Office 
110 William Street, New York City 











President IS 
“AMERICA FORE™ 
Chicago Montreal San Francisco 
NEW YORK SAN FRANCISCO 
MINNEAPOLIS RICHMOND 


Marsh & McLennan 
INSURANCE 
Fire Liability Marine 


175 W. Jackson Blvd.., Chicago 








London Seattle Montreal 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 
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BOSTON AND VICINITY 

Referendum on Compulsory Auto Insur- 
ance.—Already preliminary steps have been 
taken for a referendum on the compulsory 
automobile insurance law passed at the last 
session by the Massachusetts Legislature. 
There must be 15,000 names of petitioners 
signed to the prescribed forms filed before 
August 1, to suspend the law securing the plac- 
ing of the question of compulsory automobile 
insurance on the ballot for the elections of 
1926. The automobile fraternity states that 
there will be no difficulty whatever in securing 
the signatures of the necessary number of citi- 
zens. 

W. T. Hickey Joins Travelers Fire.— 
W. T. Hickey, a well-known New England 
special agent, for many years associated with 
the Hartford Fire, has been appointed special 
agent for the Travelers Fire. His field will 
be Connecticut, Western Massachusetts and 
Vermont, with headquarters at the home office 
in Hartford. 

J. M. Colby Dies.—John M. Colby, one of 
the most highly respected members of the staff 
of the Underwriter’s Bureau of New England, 
died suddenly this week. Mr. Colby joined 
the Bureau in 1909 as inspector and engineer 
and was promoted to the position of supervisor 
about six months ago. 

Insurance Society Election Walter J. 
Dayton, one of the best known of the younger 
Boston fire insurance men, was elected presi- 
dent at the annual meeting of the Insurance 
Society of Massachusetts last Thursday. He 
is connected with the automobile department 
of the Boston Insurance Company. 


New Orleans News-Letter 

New Orteans, La., June 8.—James Prevost, 
one of the oldest, if not the oldest (both in 
age and service) of our local fire insurance 
agents passed away on Sunday, May 31. 

When I first knew Mr. Prevost he was con- 
nected with the Hibernia Insurance Company 
of this city, but resigned in 1885 to accept the 
locat agency of the Continental Fire Insur- 
ance Company. 

In 1924 he effected a merger of his local 
agency with that of the Hassingers under the 
firm name of the Prevost-Hassinger Insurarice 
Agency, Inc. 

Because of advancing age and its accom- 
panying infirmities, Mr. Prevost virtually re- 
tired from active business some six months ago. 

Mr. Prevost’s business life was one of un- 
remitting opposition to organization and he 
occupied in the agency field very much the 
same position which the late Thomas Sefton, 
while president of the Home of New Orleans, 
occupied among the local companies. 

Vice-President Charles Decker in charge of 
the fraud bond department of the National 


Surety paid us a short visit this week en route 
to St. Louis. 
O’ HAGERTY, 


$1,000,000 STORM LOSS IN IOWA 

$100,000 Damage When Lightning Strikes 
Sprinkler System in Store 

Des Moines, Iowa, June 6.—Insurance ad- 
justers, representing compames that carry tor- 
nado, lightning and hail insurance, have been 
busy the past week passing upon losses sus- 
tained by the storms that swept Central and 
Northern Iowa, beginning with May 31 and 
ending with June 4. The property loss is esti- 
mated at a million dollars, and a number of 
deaths resulted, mostly from lightning. 

The largest individual loss was sustained by 
the Denecke department store in Cedar Rapids, 
where lightning struck a sprinkler system re- 
leasing water in five of the six floors of the 
building and doing damage estimated at $100,- 
ooo. Persia, Harrison county, was the center 
of the most destructive wind storm visitation. 
Practically all buildings in a stretch of coun- 
try sixteen miles long and from one to five 
miles wide were wrecked, leaving 200 people 
homeless, 

H. F. Gross, secretary of the Iowa Mutual 
Tornaro Insurance Association, reports the fil- 
ing of 1500 claims since June 1. That organ- 
ization has fifty adjusters in the field. Other 
companies carrying tornado insurance report 
proportionate losses. The destruction was far 
greater than the visitation on June 28 last year. 
Crops were not far enough advanced to re- 
ceive serious damage either from hail or wind, 
losses mostly being on buildings and live stock. 


Another Hearing on Kansas Case Possible 

There may be a considerable delay in the 
final order of the special master in the Kan- 
sas fire insurance rate suit. The attorney-gen- 
eral of Kansas has advised the master of the 
district court of Shawnee county, that there is 
some additional evidence which the insurance 
department desires to submit. Gilbert Frith, 
master in the case, has advised the attorneys 
for the insurance companies of the request of 
the attorney-general for leave to submit addi- 
tional evidence. 

If the fire companies permit the evidence to 
go into the record it may not require another 
hearing in the case. But if there is objection 
of any kind or the attorneys for the com- 
panies wish to make any cross-examination or 
study of the exhibits which the State proposes 
to offer, there probably will be a further hear- 
ing before the master, which would require a 
little additional time. 

The case has been pending over three years 
now and the impounded premiums involved in 
it now exceed two and one-half million dollars. 


Michigan Resident Agent Law Effective 

Lansinc, Micu., June 9—On and after 
August 27, the State insurance department may, 
at the discretion of Commissioner Leonhard T. 
Hands, license non-resident agents to trans- 
act business in Michigan, providing all poilcies 
written under such licenses shall be counter- 
signed by duly licensed Michigan agents. 


Lawyers Title Insurance Company Ready 
for Business 

RICHMOND, Va., June 8.—The Lawyers Title 
Insurance Company will begin operations here 
in the near future. The company is incor- 
porated with $250,000 capital, $200,000 of which 
will be placed through Frederick E. Nolting 
Company of Richmond. 
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NEWS AND ADVERTISING 


William S. Crawford Points Out New 
Opportunities 


AGENTS WANT SERVICE 


Keen Advertising Manager Makes News 
Events Serve Him 

Speaking before the Insurance Advertising 
Conference, in session this week at Briarcliff 
Lodge, New York, William S. Crawford, in- 
surance editor of the New York Journal of 
Commerce, pointed out the possibilities of news 
paragraphs properly displayed in advertising 
columns so that agents may be given a new 
argument upon which to base the sale of one 
or another of the Mr. 
Crawford defined the objective of the adver- 
tising manager as making his company one 
which all agents will like to do business with 
and will therefore regularly give it a heavy 
share in choice lines. It is up to him to add 
to the prestige of the company. Continuing 


lines of insurance. 


on this subject he says: 


As these agents and prospective agents whonr 
he is seeking to influence by advertising are 
hard-headed individuals who are in the insur- 
ance business, or are seeking to enter it, to 
make money and not for sentimental reasons, 
the advertising manager must appreciate the 
fact that he cannot make an effective appeal 
to them merely by the use of glittering gen- 
eralities, overworked expressions on the sub- 
ject of “service,” pretty pictures or handsome 
typography. He must tell them something 
which, without much exercise of the imagina 
tion, they can see is of value to them. 

To be of service advertising must first at- 
tract the eye and then tell smething which 
makes a favorable impression upon the mind 
of the reader. If the eve be attracted but the 
text be flat and unprofitible, there is danger 
that an unfavorable reaction will be created, 
and, if this should occur several times, the 
steady reader of the periodical may pass that 
company’s advertising by unread. 

To create a continuing favorable reaction 
so that the reader will look for a particular 
company’s advertising, as he does for a favor- 
ite cartoon in a daily newspaper, is an ideal 
towards which the advertising manager strives. 
Keeping in mind that he is seeking to create 
this reaction in wideawake, ambitious insurance 
men, is there any subject matter more likely to 
prove effective than opportunities for making 
money which thev had not thought of ? 

There are, however. more specific opportuni- 
ties growing out of current events and condi- 
tions which frequently are recognized only by 
persons possessed of some imagination. They 
are found in the news and many of them arise 
and pass as quickly as does the news itself. 

From the standpoint of the insurance adver- 
tising man probably the best class of these 
opportunities are those which his own comnr- 
pany creates, the announcement of which is 
read by agents and brokers as the livest news 
in the paper. Such were the announcements re- 
cently published by several stock companies 
that they are prepared to write “jewelers’ 
block” policies, hitherto obtainable only at 
Lloyd’s, London. However, no company does 
a noteworthy new thing every day or week or 
month, and the advertising manager must go 
elsewhere in search of opportunities to point 
out to business producers. 

Every little while newspapers publish stories 
about events which shock or greatly interest 
the public. Among these are explosions, storms, 
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In a former issue of THe Spectator, refer- 
ence was made to the widespread public de- 
mand for the Fire Insurance Pocket Index and 
a sample list of various classes of policyhold- 
ers, subscribers to that publication, was printed. 
The list included railroads, national banks, 
savings banks, trust companies, building and 
loan associations, private bankers and_ stock- 
contractors, lawyers, 


brokers, manufacturers, 


merchants, mortgage companies, auditors, in- 
vestment companies, general publishers, public 
officials, credit-rating institutions, and many 
other important businesses. 

Many fire insurance companies, agents, gen- 
eral agents and brokers widely and wisely dis- 
tribute the Fire Insurance Pocket Index so as 
to reach thousands of customers. If all the 
companies could be persuaded to act concert- 





CAPITAL $250,000.00 
LONG ISLAND FINANCE CORPORATION 


JAMAICA AVENUE AND PARSONS BOULEVARD 


OFricerRs 
RW. HIG BIE. eresioent 
HA PMIGBIE, recasuRtAa 
WH. SHANNON, seceeraey 


The Spectator Co., 
135 William St., 
New York City. 


Gentlemen: 


JAMAICA, NEW YORK CITY 


May 14, 1925. 


We are in receipt of yours of the 13th 
enclosing 1925 edition of the Fire Insurance Pocket 


Index. 


copies with manila covers. 


Will you be kind enough to send us two more 


We enclose herewith our 


check for $2.25 in payment of the three copies. 


You may also enter 
copies annually until further 


This index is used 
Department for the purpose of 


our order for three 
notice. 


by our Insurance 
checking up the 


financial strength and standing of the fire 
insurance companies whose policies we carry to 
cover insurance on mortgage loans and we find it 


very useful for that purpose. 


Occasionally, however, 


the policies are submitted by conipanies which are 
not listed in your index and we wonder whether, due 
to their recent approvel by the Insurance Department 
or for some other reason, it might be possible to 
get information on such companies through your 


office. 


Will you kindly advise us. 


Yours very trdly, 


LONG ISLAND FINANCE CORPORATION 





fires, earthquakes, shipwrecks. riots, epidemics, 
bankruptcies, robberies, defalcations and others 
involving great loss of life or property, the 
financial effects of which were mitigated, or 
might have been mitigated, through insurance. 
The company which gets its advertising out 
first after such an event is like the newspaper 
which issues an extra most quickly aiter a 
catastrophe; it shows enterprise. When the 
tremor in the Eastern States and Canada 
occurred some months ago and was chronicled 
in the Sunday papers, the North British and 
Mercantile Insurance Company and the Cen- 
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Secretary. 





tral Fire Agency of New York got their 
earthquake insurance advertising before the 
public and the agents and brokers Monday 
morning. 

Many other similar news events were pointed 
out by Mr. Crawford, such as evidences of 
underinsurance, tornado reports, crop losses, 
building reports and many other affairs of like 
bearing on the insurance business. In con- 
clusion he says: 


Give the public that which interests it and it 
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edly in furthering the distribution of the Fire 
the best interests of insurance would 
This is obvious from 


Index, 
be served to advantage. 
the opinions of the many policyholders who 
testify to the usefulness of this publication. 
Leaders in the fire insurance business have 
jong maintained that the public should be edu- 
cated as to the narrow margin of profit in 
such underwriting, and the real facts are fully 


demonstrated by the Fire Index. The Spec- 
tator Company has on file a number of letters 
from property owners and policyholders who 
appreciate the value of the Fire Index as a 
work of reference, and state that they use this 
publication daily in the conduct ot their busi- 
ness. Two of these letters are presented below, 
and others will appear in THe Specrator from 
time to time. 


INCORPORATED 1859 
THE DIME SAVINGS BANK 
OF BROOKELYN 
Der Ka_s AvE.AND FuLTON ST 
BROOKLYN,N.Y. 


May 13, 


The Spectator Company, 
135 William Street, 
New York City 


Gentlemen: 


1925 


Permit me to congratulate your Company upon the 
production of your very useful publication, 
"The Fire Insurance Pocket Index," which 
must be of valuable service to all finan- 
cial and business houses. 


Practically every business man is interested, to 
@ greater or lesser degree, in the standing 
and stability of fire insurance companies, 
and desires to check up regularly on the in- 
stitutions in which he carries insurance, or 
in which his debtors may be insured. 


I recognize the value of the Fire Index for daily 
reference by financial institutions, including 
savings banks, mortgagees generally, and their 
legal representatives, to determine the ac- 
ceptance or rejection of policies offered by 


mortgage borrowers. 


The head of our Mortgage Department has thus used 
the Fire Index for many years, and our ex- 
perience has proved that we have been justi- 
fied in relying on the contents of this fire 


insurance chart. 


EAA:RC 


will read it whether it be “The Days of Real 
Sport,” a popular “colyum,” the bargains the 
department stores offer or, to the man who is 
looking for a job, “help wi anted.” Point out 
to wide-awake men in a highly competitive 
business opportunities to make money and they 
will read them as the speculator reads the 
stock market report. 

Get real live agents to read regularly and 
with interest the advertising of any company 
and it will get results. Its own events will 
be stimulated and others will be attracted to it, 
and its own agents, knowing that others are 






ery truly, 


President 


being attracted, will treat it with the more 
consideration that they may not lose it. 





Gus Sohl With 0. Edwin Barnes Agency 

O. Edwin Barnes, agent at Long Island City 
for the Importers and Exporters of New York, 
announces the appointment of Gus Sohl as 
manager of his fire insurance department. 
Mr. Sohl was formerly counter man with 
Charles E. Wickham, New York, with whom 
he was associated for five years. 
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WASHINGTON LETTER 





Business Concerns Not Providing 
Proper Insurance Against Princi- 
pal Contingencies Are Criticised 





MORAL HAZARD SCORED 





Credit Men Urge Fire Underwriters to 
Differentiate More Closely Between 
Risks Involving Moral Risk and 
Those Which Do Not 


Wasuincton, D. C., June 9.—Competition 
between insuring companies that leads to a 
disregard of the moral hazard is costly and 
destructive and lays too heavy a burden upon 
the public, whose interests must be served by 
greater co-operation among the companies to 
cut down the number of arson and criminally 
careless fires, it was declared by the national 
committee on fire insurance and prevention in 
submitting its report to the thirtieth annual 
convention of the National 
Credit Men on June 9. 

The committee congratulated the National 
Fire Protection Association upon forming 
permanent local fire prevention committees for 
the purpose of bringing about conditions of 
greater safety from fire, and endorsement of 
the movement started by the United States 
Chamber of Commerce through the National 
Fire Waste Council. 
following declaration: 


Association of 


The committee made the 


The interest of the National Association of 
Credit Men in the problems of insurance and 
fire waste is clear. The solution of these prob- 
lems rests as a responsibility not alone upon 
those who are in the business of insuring but 
upon the assured. 

In all insurance, and particularly fire and 
liability, the moral hazard is an important ele- 
ment and has a vital bearing upon the fire 
waste problem and the making of insurance 
rates. 

In the endeavor to interest the public in the 
subject of fire waste, there must be brought 
home to the public, whose co-operation is essen- 
tial, the criminality of our enormous fire waste, 
the extent to which burnings are resorted to 
for the purpose of realizing quickly in cash 
upon insured property, and the inescapable tax 
that is laid upon every individual by reason of 
the fact that the fire losses of the nation that 
are chargeable to criminal fires and to fires 
characterized by carelessness that should be 
recognized as criminal, run into tens and hun- 
dreds of millions of dollars annually. 

The insurance engineers operating under the 
insurance companies and in conjunction with 
them, are to be congratulated upon the pro- 
gress they have made in grappling with the 
physical and chemical causes of fire. It is be- 
vond the powers of the insurance companies, 
however, to meet single-handed the greatest of 
all problems in the fire waste situation to-day— 
the moral hazard fire. They must have the 
help of organized business men of America, 
and this help the National Association of 
Credit Men purposes to give, if possible more 
effectively than in the past. 


Old Association to Meet 
The forty-third annual meeting of the New 
York State Association of Supervising and 
Adjusting Agents will be held June 30 at 
Saranac Inn, Upper Saranac Lake. 
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FOUR YEARS YOUNG 
Our Business in 1924 


Gain 
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Assets over $1,100,- 
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Capital and Surplus 

over $358,000... .14+% 
{ Savings in Mortal- 
ity $73,000 or... 66% 
































CCE CLE ieee ga ik We have paid to our Policy- 











Au | ih I ik My holders or their beneficiaries 


“ese since our organization start- 
New Home Office Under 
Construction ed—$202,476.1 5. 


SALESMEN WANTED 
Minnesota, Iowa, Nebraska, Missouri, Kansas, 


Arkansas, Oklahoma and Texas. 


National Reserve Life Ins. Co. 


GEO. GODFREY MOORE, President 
Topeka, Kansas 





Aen 


Income $608,000. ..13 +% 




















STUDY OF 


WORKMEN’S COMPENSATION 


Insurance Laws and Service 


MONOPOLY OR COMPETITION 


By the Impartial Committee on Workmen’s 
Compensation Insurance to the 


CINCINNATI CHAMBER OF COMMERCE 


Over 1000 Pages of Testimony Elicited at Hearings 

in Various Cities from Prominent Business Men and 

Public Officers. Recommendations adopted by the 

Cincinnati Chamber of Commerce, including one for 

“A Well Regulated Plan of Competitive Compen- 
sation Insurance” 


Price, delivered, Cloth Binding, $5. 





THE SPECTATOR COMPANY 


Sole Selling Agents for Insurance World 


CHICAGO NEW YORK 


FIDELITY ann SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY, AUTO. 
MOBILE, LIABILITY, PLATE GLASS AND 
WORKMEN’S COMPENSATION INSUR.- 
ANCE, 








CAPITAL, $2,450,000.00 
ASSETS, $8,358,829.72 SURPLUS TO POLICYHOLDERS, $3,468,675.94 


Union Inpemniry 
830-898, Union Sirect Comp any sig eenent 


New Orleans New York 











Atlantic Life Insurance Company 
RICHMOND, VIRGINIA 


General Agency openings available in: 


West Virginia Kentucky 

Alabama Georgia 

Michigan Texas 
North Carolina 


Assets more than $13,000,000 
HONESTY IS THE BEST POLICY 











FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 


(Denmark) 
New England Fire Insurance Co. 
(Massachusetts) 
Franklin W. Fort Thomas B. Donaldson 


18 Washington Place, Newark, N. J. 











INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1925 


Reserve for Unearned Premiums .............. $1,253, 552.74 

ERO TRIE OS 05 oso saria cio ae olev exercise tensdalsin ateienion 308,330.35 

RSMO oe hr yccscoielcrreievoemieieiciactea ars $500,000.00 

PHC C OUT IIIB 605: 5. rss aie! siaia sieves Sbracose 1,214,259.88 

Surplus to Policyholders................... 1,714,259.88 
OCR ABSOES  .5: coe isc esas isis Seon: $3,276,142.97 

Wm. H. Palmer, President Wm. H. Palmer, Jr., Vice President 

B. C. Lewis, Jr., Secretary Wm. Palmer Hill, Asst. Secretary 

J.C. Watson, Treasurer J. M. Leake, General Agent 














MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 
and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experience 
and conspicuous success. 


THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 
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DANIEL BOONE, Jr., President JOHN M. SMULLIN. Secretary 





june 1] 
=—— 


Pennsy] 
Peoples 
Peoples 
Philade 
Phoenix 
Phoenix 
Potoma 
Preferre 
Preside! 
Provide 
Provide 
Prudent 
Prudent 
Queen, | 
Queens! 
Reins. C 
Reliable 
Reliance 
Republi 
Rhode I 
Richmo 
Rocky | 
Rossia, 

Royal, 1 
Royal E 
Safegua: 
Savannz 


Souther! 
Springfic 
Standar 
Standar 
Standar 
Standar 
Star, Ne 
State, L 
Sterling 
St. Paul 
Stuyves: 
Sun, Lo. 
Superior 
Svea, Gi 
Swiss Ri 
Switzer]: 
Thames 
Tokio M 
Twin Ci 
Union NV 
Union, 
Union, I 
Union, (¢ 
Union F 
Union & 
Un. His} 
Union R 
United / 
United ] 
United } 
United § 
U.S. Me 
Univers 
Urbaine, 
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Virginia 
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Warsaw, 
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Western, 
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World A 
World F 
Yang Ts 
Yorkshir 
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America 
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june 11, 1925 I HE SPEC TAT OR Fire Insurance 
(Continued from page 4) 
a wrens RO = = saan = — = SS ———— 
FIRE INSURANCE TOTAL, ALL CLASSES | FIRE INSURANCE 1 ToTAL, ALL CLASSES 
NAME AND LOCATION NAME AND LOCATION 
OF COMPANY Net Net Net Net OF COMPANY Net Net Net Net 
Premiums Losses Premiums Losses Premiums Losses Premiums Losses 
Received | Incurred Received | Incurred Received | Incurred Received | Incurred 
New YorK—Cont. NEw YorK—Cont. 
Pennsylvania, Philadelphia........ 481,106 291,716 622,757 334 ,027 Cambridge Mut., Andover........ 8,653 3,793 8,989 4,120 
Peoples Fire, Frederick... .. rater 25,164 16,497 25,164 16,497 Canton Co-op., Canton, N. Y...... 96,095 62,030 96,095 62,030 
Peoples National, Philadelphia..... 169, 629 106 , 682 169 , 963 106 ;747 Catskill Mountain, Greenville. ..... 46,393 23,055 46,393 23,055 
Philadelphia F. & M., Philadelphia. . 131,192 61,150 220 ,366 88,051 Central Manufacturers, Van Wert.. 100 , 638 40,316 129,250 50,321 
Phocix, PONGON...-.- msc ees vee 782,416 353 ,937 846,106 378 ,949 Chautauqua County, Mayville..... 71,731 66,003 71,731 66,003 
Phoenix, Hartford....-......+..++ 1,085,389 594,701 1,258,536 711,928 Chemical Mutual, Burlington Flats. 61 476 d35,111 61,476 d35,111 
Potomac, Washington............ 41,205 30,127 136,142 87,944 Citizens Mut., Janesville.......... Ee sceueeee Me eceewecs 
Preferred Risk, Topeka........... 13 ,465 13,659 13 ,579 13 , 867 Cotton & Woolen Mfrs., Boston... . 15,465 4,883 15,465 5,406 
Presidential F. & M., Chicago..... 14,712 5,388 15,075 5,388 Creamery Men’s Mut. Aid Soc., N.Y. 30,820 25,648 30,820 25,648 
Providence Washington, Providence. 567,551 300 ,256 919,102 472 ,565 Dorchester Mut., Boston.......... TE <dawcauts WEE © heeinees 
Provident Fire, Rochester, N. H... jl | eaten Sa ee Empire Co-operative, Middleburgh. 78,671 45,653 78,671 45,653 
Prudential of Gt. Britain, N. Y..... 232,519 203 , 402 240,315 207,615 Enterprise Mut., Providence....... 24,139 6,524 24,116 7,708 
Prudentia Re. & Coins., Zurich... . 793 , 552 481.968 807 , 164 489 ,697 Fall River Mfrs., Fall River....... 179 ,529 12,218 179 ,529 14,270 
: Queen, New MS scc-a 6 ochre ose e aces 891,805 444,882 1,389,256 717,289 Farmers Fire, York, Pa............ 130,115 78,743 130 ,420 78,782 
ras Queensland, Sydney.............. 5,353 43 5,353 43 Farmers Reliance, Mountain Falls. . 77,529 71,487 77,529 71,487 
Reins. Co. Salamandra, Copenhagen 493,759 413,501 504,748 415,582 Firemens, Providence............. 353 , 538 29,628 353 . 538 31,636 
Reliable Fire, Dayton............. 38 , 366 37,093 38,536 37,184 Fitchburg Mut., Fitchburg........ 39,993 30,735 56,352 38 , 369 
Reliance, Philadelphia............ 182,608 97 ,023 246,048 117,811 Glen Cove Mut. Glen Cove, N. Y.. 56,502 18,235 97,128 23,990 
Republic Fire, Pittsburgh......... 183 ,578 113,925 183 ,897 113 , 932 Grain Dealers Mut., Boston....... 44,505 16,886 44,505 16,886 
Rhode Island, Providence......... 248,057 166,573 250,955 167,374 Grain Dealers Nat., Indianapolis. . . 33,760 16,146 33,980 16,165 
Richmond, New York............ 113,775 39,524 115,428 39,810 Greene County, Greenville, N. Y... 85,134 44,376 85,134 44,376 
Rocky Mountain, Great Falls...... 71,295 43 ,467 71,329 43,475 Hardware Dealers, Stevens Point.. . 76,134 24,819 76,418 24,819 
Homee, PIGEUIOTE. | 5. oe cee ces 828,186 617 ,469 933 , 737 636 , 788 Holyoke Mut., Salem Miva sceckind 2 vEks 8,457 2,187 8,457 2,187 
Royal, PAVERDOO!. 665s mcr cee 1,786,678 986,565 2,304,899 1,273,233 Home Mut., Binghamton, N. Y.... 75,798 29,111 75,798 29,111 
Royal Exchange, London.......... 318,280 192,835 404 ,270 264,190 Hope Mut., Providence........... 16,851 2,460 16,851 6,921 
Safeguard, New York............. 76,968 29,406 89,153 33,550 Indiana Lumbermens, Indianapolis. 115,443 36,908 115,443 36,908 
Savannah Fire, Savannah......... 14,498 19,155 14,599 19,314 Industrial Mut., Boston........... 7,818 1,146 7,818 1,423 
Scottish Union & Nat., Edinburgh.. 498 , 822 253,189 534 , 633 260 , 667 Jefferson Co. Patrons, Watertown. . 45 ,067 58,071 45 ,067 58,071 
ORME timate a ticn “depute ces ct daneee Le@eeyOne Lylee. oun Keystone, Philadelphia........... 13 ,926 1,825 13 ,926 1,825 
Second Russian, Petrograd........ 48 ,466 33,901 51,415 34,044 Livingston Co., Livonia Center... . 19,868 15,805 19, 868 15,805 
Security, New Haven............. 444 ,246 239 ,070 527,168 326 ,478 Lumber Mut., Boston............ 92,906 57,913 92 ,906 57,913 
Skandia, Stockholm.............. 227,112 219,551 229 ,366 222,949 Lumbermens, Mansfield........... 119,627 50,335 137 , 635 52,075 
Skandinavia Ins., Copenhagen..... 165,578 146,795 167 ,442 145,605 Lynn Mfrs. & Merchants, Lynn.... Se, > aoiaeee Cae te es 
South British, Auckland.......... 62,192 43,509 63 , 698 43 ,594 Manton, Philadelphia............. 12,554 1,708 12,554 1,708 
South Carolina, Columbia......... 8,335 4,990 8,335 4,990 Manufacturers, Providence........ 42,752 10,903 42,704 12,872 
Southern Home, Charleston....... 82 , 987 51,289 84,639 52,041 Mechanics, Providence............ 20 ,447 6,562 20,424 7,762 
Springfield F. & M., Springfield.... 1,006,858 565,790 1,139,127 599,339 Mercantile, Providence........... 56,642 2,495 56,642 2,716 
Standard, Liverpool.............. 5 deat Grass Rp abey: Biw i¢ 619,852 524,925 Merchants, Providence........... 28,797 11,718 28,797 13,008 
Standard, Elartiord.............. : 97,435 45,839 98 ,632 46,100 Merchants & Farmers, Worcester.. . 3,155 2,974 3,155 2,974 
Standard. Prenton: . .6 ccc icce es 200 , 906 138,914 200 , 906 138,914 Merrimack Mut., Andover........ 43 , 667 27,830 68 ,601 32,778 
Standard, New York............. 152,940 53,002 i73 , 868 54,542 Michigan Millers Lansing......... 129,312 64,813 129,951 64,813 
Slat NGW WOME. 6... os 6 stew ern necaes 427 ,683 241,570 483 , 507 287,005 A eee 35,266 40,839 35 ,422 40,839 
Gite PAVCMDOOE se 5 ck se ese ees 125,866 77,859 133 ,423 78,746 Millers, Fort Worth.............. 44,786 19 ,268 44,800 19,268 
Sterling Fire, Indianapolis......... 245,958 120,121 313,109 148 ,342 Millers, Harrisburg.............. 34,153 36,818 34,153 36,818 
St Paul F. & MM... St. Paul... ...... 497 , 743 274 ,280 840 , 805 501,366 Millers National, Chicago......... 302 ,238 154,307 315,329 159,106 
Stuyvesant, New York............ 345,349 170 ,093 454,577 203 , 635 Mill Owners, Chicago............. 13,127 4,097 13,127 4,097 
DOOR oi ed vc cs eeetes 574,725 306,271 908 , 263 469 ,389 Mill Owners, Des Moines...... P 62,471 40 ,549 62,736 40,549 
Soperior, Pittsburgh... ...4...0.55. 146 ,234 104,179 146 ,234 104,179 Minnesota Implement, Owatonna. . 38 ,807 22 ,493 33,912 22,493 
Svea, Gothenburg... ........655.. 155 ,452 88,405 155,477 88,405 Mountain Co-op." Woodridge, N. Y. 10 , 867 1,073 10 , 867 1,073 
Swiss Reinsurance, Zurich......... 510 , 604 354 ,037 527,021 357,141 Narragansett Mut., Providence. . 29,048 1,447 29,048 1,549 
Switzerland General, Zurich.......  ........ oe Sater 397 ,436 134 ,283 National Mut., Philadelphia. 2,922 266 2,922 266 
Thames & Mersey, Liverpool...... ........  .....-.- 488 ,939 252 ,331 N. Y. Central Mut., Edmeston, N.Y. 86 ,369 33 ,069 109 ,237 48 ,923 
Tokio Mi. Gl TORO. . 6c ccc c cs 275,257 131,570 295 ,224 133 ,398 Northwestern, Seattle.......... 7 74,197 39,130 81,031 40 ,233 
Twin City, Minneapolis........... 4,740 2,487 4,742 2,487 Ohio Farmers, Le Roy....... ate 286,850 178,110 363 ,400 202 ,622 
Union Naame, EAVETNGO).... 6 eee | eee ; 346 , 082 182,347 Ohio Hardware, Coshocton........ 37,734 13,126 37,734 13,126 
Union, BGUMO. 5 oka cece : 37 , 830 32,989 37,830 32,989 Ohio Millers, Canton............. 16,822 13,871 34,078 19,371 
NON Moos cS ecw cesns 336, 884 224,520 376,860 247,740 Ohio Mutual, Salem.............. 8,143 3,798 8,143 3,798 
Union, Canton...... Minette ies nts 149 , 967 192,754 975 , 606 874,511 Ohio Underwriters Mut., Van Wert. 18,608 4,170 18,608 4,170 
Union Fire, Paris..... Soe Ree 168 ,297 116,500 168 ,297 116,500 Oneida Co-op. Fire, Rome, N. Y.... 32 ,360 17,095 32 ,360 17,095 
Union & Phenix Espanol, Madrid. . 471,910 420,994 492 ,456 427 ,322 Orleans County, Albion, N. Y...... 32 ,843 27,636 32 ,843 27,636 
Un. Hisp. Americana F. & M.,N. Y. —19,640 pare oy —36,954 We ate ata dad Otsego Mutual, Burlington Flats... 94 ,533 d45,517 94,533 d45,517 
Union Reserve, New York........ 128,609 106,616 136,639 109,385 Paper Mill, Boston. .... 6.6.8.8. 5,304 4,457 5,304 4,457 
United American, Pittsburgh. ..... 76,658 48 ,722 76,678 48 ,726 Pawtucket Mut., Pawtucket....... 86,144 60 ,753 124 ,296 74,885 
United Firemens, Philadelphia. ... . 124,817 48,752 158 ,285 69 ,364 Pa. Lumbermens, Philadelphia... . 152 ,948 61,464 152 , 948 61,464 
United Merchants, Jersey City..... 11,440 2,399 11,440 2,399 Penn. Millers, Wilkes-Barre. ...... 147 ,384 84,185 147 ,577 84,185 
United States, New York......... 1,764,961 978,089 2,190,281 1,297,249 Philadelphia Mfrs., Philadelphia.?. . 16,202 5,283 16,202 5,912 
U.S. Merchants & Shippers,N. Y... 156,959 50 , 636 464,734 423,501 Pioneer Co-op., Greenville......... 103,530 51,637 103 ,530 51,637 
Universal, Newark... ... =. ..-...00 Ne ee Bee . 1,188,398 1,112,738 Preferred Mutual, New Berlin, N.Y. ........ ........ 173 ,035 71,544 
EL ee 629 ,992 537 ,477 658 , 957 544,930 Protection Mut., Chicago......... 20,003 6,596 20,003 6,596 
Utah Home, Salt Lake City....... 20 , 696 12,915 29,957 29,893 Retail Hardware, Minneapolis. .... 61 , 869 29,891 61,869 29,891 
Victory, Philadelphia............. 113 ,548 114,812 114,314 115,020 Rhode Island Mut., Providence... 31,445 11,011 31,382 13 ,020 
Virginia F. & M., Richmond....... 183 , 856 122 , 982 183 , 856 122,982 Rubber Manufacturers, Boston... . 15,722 2,724 15,722 3,166 
WUIURD, INGW WOME. 6.66 occ cece scone 6,271 1,923 8,001 2,301 Security Mut., Delhi............. 87 ,429 53,578 87,429 53,578 
Wareaw, WalSeW. ©... occ cecnas 15,570 7,709 15,584 8,156 Standard Mut., Philadelphia....... 9,501 327 9,501 432 
Westchester, New York........... 847 ,239 485 ,303 968 ,636 592,588 State Mut., Providence...... aie 29,280 13,309 29,191 15,766 
Western, Toronto. ............... 353 ,332 241,281 419,459 241,306 Sterling Fire, Cobleskill, N. Y...... 69 ,820 31,267 69 , 820 31,267 
Wheeling, Wheeling.............. 27,590 23 , 220 27,609 23 , 232 Suffolk County, Southold, N. Y.... 10 , 966 15,665 10 , 966 15,665 
World Auxiliary, London.......... 21,989 18,139 22,707 19,722 Tompkins County, Ithaca, N. Y.... 101 ,400 54, 87 101,400 54,874 
World F. & M., Hartford......... 65,931 16,073 66,912 16,073 United Mut., Bostom............. 48 ,686 19,157 109,123 54,944 
ANI EC MORMONGE. 6,05. caics ccae. caedoaes a nih 105,427 32,569 Utiea Fire, Uties, N.Y... ...... : 66,196 25,602 67,159 25,764 
WOTRSG, MOUs oc. 6 oie ec cie sc iewdis 157,961 88 , 322 221,096 117,367 Vermont Mut., Montpelier........ 4,631 1,905 4,631 1,905 
Western Mut., Urbana, Ohio.... ... 5,359 4,180 5,359 4,180 
RU | 86,148,493 46,619,183 128,685,985 78,408,350 West Seneca Mut., Gardenville, N.Y. 2,888 1,399 2,888 1,399 
ou it) ) rare 88,913,018 49,022,440 135,496,208 77,774,227 What Cheer Mut., Providence. .... 16,618 2,473 16,618 7,002 
POURIN CIEE «5 «ois vise 0 es-0.4:0 76,790,912 49,870,954 121,176,489 83,297,515 Worcester Mfrs., Worcester. ame 13,456 12,688 13 ,456 15,081 
Totals G19Z0). .. cic ecco eenes 71,790,653 44,251,783 109,045,934 82,477,714 Workmens Furniture, New York... 16 ,436 9,010 16,436 9,010 
yoo i) re 88,921,629 41,544 ,0221177,923,609 t111,088,596 Wyoming Valley, Warsaw, N. Y.... 64 ,163 37,573 64,163 37,573 
Other N. Y. Co-op. Cos. Adv. Prems. 478,349 177 ,576 478 ,349 177,576 
Mutual Companies Other County Co-op. Companies... 1,649,531 1,266,645 1,649,531 1,266,645 
Abington Mut., Abington......... 3,183 855 3,183 855 | Other Town Asst. Companies...... 203,151 168,668 203,151 168, 668 
Alli lean, Boston. .......... Pe at et 8,137 ; ro SE Saar EN = 
aoe Re 6.534 Ba147 7708 Totals (1924). ....... 8,099,973 4,069,168 10,631,983 5,339,871 
Arkwright Mut., Boston... ane 52,182 31,259 52,182 34,992 | kt: ; 7,983 230 4,358,786 11 »113,443 5,664,981 
Atlantic Mut. Marine, New York.. ........ specs 1,906,402 1,010,066 Totals (1922).......... ..... 8,545,223 5,153,517 11,758,340 6,564,469 
Atlantic Mut., Savannah. ; he 3,642 766 3,642 766 ORES GNGU Fac oo e550 sik x's 7,490 ,032 3,118,236 10,688,228 5,150,600 
Automobile Dealers Pref., N. Y.... 0 ......++ patesee 36,512 8,399 Totals (1920).............. - 7,129,338 1,595,724 . : 
Automobile Mut., Boston.........  ....+..- ES ae ys >: re ee Pater e aici a 
Berkshire, Pittsfield.............. 41,410 10,945 60 ,303 15,917 Lloyds & Inter-Insurers 
Blackstone, Providence ..........- 50,141 21,757 50,141 23,876 Affiliated Underwriters, New York. . 69 ,235 2,242 69 ,235 2,242 
Boston Manufacturers, Boston..... 679 ,697 45,435 679 ,697 45,435 Allied Underwriters, New York.... 17,853 4,076 17,853 4,076 
Burlington Mut., Burlington. ..... SEG Fewieconss WAM eshte d Losses paid. 
t Includes business of Mutual Companies and Reciprocal Exchanges. | t Included in foregoing totals (for all classes). 
Complete Statistics for each of the States and Territories and for Canada are published in the book entitled, ‘Dis- 
tribution by States of Fire Insurance in the United States.” Price, $20 per copy, in flexible leather binding. 
(Continued on next page) 
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* Includes business of states in which the Exchange is not licensed. 





OF COMPANY Net Net Net Net OF COMPANY Net Net Net 
Premiums Losses Premiums Losses Premiums Losses Premiums 
|| Received Incurred Received Incurred | Received Incurred Received 
NEw YorK—Cont. New YorK—Cont. 
American Exchange, New York.... *104,539 *6,543 *104,539 +6 543 Eureka-Security F.& M., Cincinnati ........ ........ 14 
Assur. Und. of America, New York. . 28.978 5,645 28,978 5,645 ANURAVERINIHS. FROME AUIVER 5.565. savacisics  <sSanmarion  “cQurceee 
Individual Underwriters, New York. 64,068 17,668 64,068 17,668 Farmers Fire, York, Pa........... 12 eee 25 
RJoyds, New York. «4... .c.c..n0e 6,475 295 22,798 1,101 Farmers, Cedar Rapids........... 4,183 4,365 104 
Lumbermens Und. All., Kansas City 15,277 15.277 re! Federal, Jersey City pas is 230,311 125,319 1,008 
Mfrg. Lumber. Und., Kansas City. . 16,424 _ 389 16,424 389 Federal Union, Chicago........... 34 725 13 
N. Y. Recip. Und., New York..... 46,313 8,672 46,313 8,672 Fidelity-Phenix, New York........ 207 , 930 87,002 5,158 
No. American Int.-Ins., New York. 89,219 313 89,219 313 Fire Association, Daeg et ms 50,097 41,669 157 
Reciprocal Exchange, Kansas City. 48,571 19,166 48,571 19,166 Firemans Fund, San Francisco. . 862,515 558, 502 1,929 
Theatre Int.-Ins. Exch., ae S77 = Be ane Firemens, Newark... RS 2 43,698 23,514 469 
Underwriters Exch., Kansas City.. 14,655 “1,625 14,655 1,625 Fire Reassurance, New York... ... 10,152 26,892 —1,115 
— Fitchburg Mut., Fitchburg. . H 16,245 7,634 154 
Coo a 521 984 66 , 634 538 ,307 67 ,440 Franklin, Philadelphia. 106,618 96,843 3,334 
CES a 594,808 69,612 693 , 985 160 , 688 Girard F. & M., Philadelphia eee 537 
(OS : 473,178 227,441 520 ,022 265,930 Glen Cove Mut., Glen Cove... 40,626 ef) ee 
Ty (Oe : 376,365 174,662 377 ,241 174,519 Glens Falls, Glens Falls. ..... 200 , 963 132 ,305 3,468 
DORMS (8920). oo civsvcsccsaas 664 ,020 160, 560 : Globe & Rutgers, New York..... 292,655 225,895 17,132 
Grain Dealers Nat., Indianapolis. Bae 2 Mec acer ua 18 
i BHIC Ss. 5 } Granite State, Portsmouth...... yA77 5 49 
OO SES SA OS NN Fe ea. 311/652 177,482 1,545 
Aetna, Hartford. ......6.6.... 350 , 960 178,925 15,615 18.588 Hamilton, New York. 75,161 25,700 1 
Agricultural, Watertown....... * 185,944 86,844 5,464 2,945 Hanover, "Ne ow York. oa 107 ,355 35,818 855 
DOMEGEMINN cane neces uaignese wcsidenes 29 isi terete Hardware Dealers, Stevens Point... ........ ........ 81 
Allemannia Fire, Pittsburg........ a0) eee 111 62 Hartford, Hartford Seater ee 304,168 135 , 786 22 ,904 
Alliance, London........ : 18 ,003 11,919 ey Home, New York........ 629,326 531,438 21,716 
Alliance, Philadelphia........... 24,169 10,866 677 600 Home Fire, Little Rock... EG ksedace Ss agree 
Allied American, Boston.......... 28,137 2,181 mesh late eers Home lh. Wi San ANCIRCO:. 6.660 Sis Secs  nceau-caren 184 
Allied Fire, Utica, N. Y........... 38 ,363 5,266 cars Hudson, New Y ork.. me: yk ara : 208 
Alpha General, Calcutta. rye 10 202 Imperial, New York. es 29,199 8,606 —113 
American, Newark........ gues 218,662 194,977 1,034 487 Importers & Exporte Ts, New York... 209.769 106,546 1,776 
American Alliance, New York..... 28 ee 225 115 Indemnity, London. : , 81,226 Swern 
American Central, St. Louis. .... ; 30,382 11,746 1,719 Industrial Mut., Boston. A. iho -acoerGEN Cate nue 
American Eagle, New York.. one 51,983 21,751 1,289 884 Ins. Co. of North America, Phila... 217,615 97,793 1,898 
American Equitable, New York. 2,216 ae Ins. Co. of State of Pa. . Phila. 52,059 28,083 1,995 
American Fire, New York......... 3,496 2,751 —1 230 91 International. New Y: ork, fs 5.428 2,691 2,501 
American & Foreign, New York... . 16,455 2,168 3 : Inter-Ocean Reins., Cedar Rapids See eee Me 246 
American Mutual, Providence... . eee ee Tes Oe ey 365 Interstate, Detroit... é ; 12 6 32 
American National, Columbus.....  ........ 0 ........ 7 2 lroquois Fire, Peoria, TIl. Sieaticte, | Jicuyeeen 13 
American Union, New York....... er ee eee = gers cee : Jupiter General, Bombay..... ive 4,604 1,599 196 
Anchor, New York. 169 100 796 Knickerbocker, New York...... ESD seas 87 
Arkwright Mut., Boston. . . Fete cere ee ae 477 Law, Union & Rock, London. 21,060 2,896 41 
Assurance Co. of America, N. Y.. 244,945 143 258 — Lincoln Fire, New York. 5, 864 6,698 556 
ee CS eee 38,105 110,901 —3,325 2,093 Liverpool & Lon. & Globe, Liv erpool 230,565 123,116 3,080 
Atwood Fire, New York........ : 2,882 35 44 ap Lloyds, New York..... 16.323 BAG <haccalne 
Automobile, Hartford............. 873 , 692 290 ,279 8,860 44,033 London, London... 33,204 24,653 302 
Auto. Dealers Preferred, New York. 36,512 8,399 aah London & Lancashire, London. 112,907 54,151 325 
Automobile Mutual, Boston....... Rigas Ghuerah Svea Londonae ) -7imeial GONGON . 666 soi esscneies “Ssstesce gees 24 
Baltica, Copenhagen............. 83 —152 1,093 1,506 London & Scottish, London... . 4,227 6,779 33 
Baltimore American, Baltimore. . . 270 poate 33 Lumbermens Mutual, Mansfield. 17,934 1,740 84 
Bankers & Shippers, New York... . 236,630 151,182 2,067 8 Manhattan F. & M , New York.. SEO SOAs |) Laacierentee 
Berkshire Mut., Pittsfield. ...... : 18,704 4,911 4 46 Manufacturers, Providence icc. keeterRet Eee aera 
Blackstone Mut., Providence. secrete  ceragtee 455 Marine London.......... 150,824 ce: (ea ae 
Boston, Boston..... 82,175 34,330 562 31 Marquette National Chicago......  ........ 0 ...eeeee 29 
Boston Manufacturers, Boston. . ~ ; Se: gece 769 Maryland, Baltimore. .... i 56,089 23 ,253 ruse 
British America, Toronto. 56 360 —1p wis Massachusetts F. & M., Boston.... ........ 56 15 
British & Foreign Marine, Liverpool. 16,455 1,326 7 Mechanics, Philadelphia. z ee ce @aWaeteree 121 
British General, London.......... 65,785 BONG. Lise aebyotdncee Mechanics Mut. Providence ; ~ pies  Shoueres : 
Buffalo, Buffalo VO : : 409 17 Mechanics & Traders, New Orleans 25,693 19,203 397 
Caledonian, Edinburgh. ae 5 423 ,217 238 ,472 71 90 Mercantile, New York ys 20 , 852 7,934 1,067 
Caledonian American, Hartford ‘ ? 4 1,082 WHEPCANITIIG WHT. PTOVIGONCE:.. 5.5. Skigsase.. Sakhsdnee  ~oteeaeee 
California, San Francisco... rae 586 ; —357 91 Merchants Fire, Denver... .. SSAA A oe ee 45 
Cambridge Mutual, Andover.. ne 280 327 56 Merchants, New York... .. = 145.231 48 ,278 1,560 
Camden Fire, Camden............ 45,235 20,136 877 77 Merchants Mutual, Providence....  ........ 00 cececece ceeeceee 
Capital Fire, Concord.......... i . 25 18 Merchants, BiGmdcnee cla anon. 204 
Carolina, Wilmington..... or 1,174 1,725 eee Aye cree Merrimack Mut., Andover.... 24,948 4,940 26 
Central Fire Baltimore. : 106 Metropolitan National, Havana.. 44 —!1 55 
Central Manufacturers, Van Wert. 28,612 10.005 ee ere Michigan F. & M., Detroit... Sa prectereee  oevearerere ars 71 
Century Edinburgh .. 92 ,232 23 , 836 RUG! + ratborecere Michigan Millers, Lansing. Relea BB naleserctorsters 238 
Chemical Mt. Fire, Burlington Flats 61,476 35,111 61.476 35.111 Millers Mut., Alton.......... Oo, GeO lateral eine 27 
Chicago F. & M., Chicago... : 1,611 —1,411 198 1,205 WIGS WIMP Orl WOLD: 6 .cc.c0s ceeecccs sasarveaies 14 
Christiania General, Christiania....  .. oe eae 388 —285 Millers National, Chicago......... 13,091 ee ee 
So a | ee 48,354 21,639 752 595 Mill Owners, Des Moines... . Wee, ixsere ears Tt 
City of New York, New York...... 70,881 63 ,946 1,992 18 Milwaukee Mechanics. Milwaukee. - 16,340 5,049 1,353 
City of Pa., Sunbury ere es 24 15 64 61 Minnesota Implement, Owatonna... ........ 9. sseaeee 105 
Columbia, Jersey City....... : 16,175 9,586 280 119 Minneapolis F. & M., "Minneapolis... aiaihesceaten . carseatners 55 
Columbian National, Lansing. . : 71 14 191 184 INSITACARBEUL WAU. PTOVIGONOE.,.. 5.0 csceess sricbemae ve sarees 
Commerce, Glens Falls... ... ae oi 31,331 15,592 317 16 National-Ben Franklin, Pittsburg.. . 2,455 3,635 304 
Commercial Union, London....... 134,335 93 ,286 1,728 1,926 National, Hartford cscs  ateaee 212,872 799 
Commercial Union, New York..... 48,349 15,273 775 34 National. Liberty, New York...... 94 ,263 49,397 1,689 
Commonwealth, New York........ 23, 893 4,918 126 175 National Reserve, Dubuque... Sy satcinneret ei . SGostutenaceced 157 
Concordia, Milwaukee... . hah. Gotten  fatestatees ee een National Security, Omana......6..  ccsacsee  sshasiode 28 
Connecticut, Hartford. a 16,462 6,611 1217 1,009 National Union, Pittsburgh... 532,162 350 ,227 1,488 
Consolidated Assur., London. . bis 1,421 eis 192 ee Netherlands, The HAGUG....6es Scenes Ss enjewnee 3 
Continental, New York. a 259,913 110,341 6,447 4,410 Newark, Newark.. 86,912 39,007 641 
Cotton & Woolen Mfrs., Boston... . ve Eames © + lreeeecreeee 36 New Brunswick, New Brunswick... ........00 wees ceee 87 
County Fire, Philadelphia. pre 139 cog? <a, eat oe New England Fire, Fittefeld...... he” Cerne 180 
Cuban National, Havana...... ae —1 1 —5 New Hampshire, Manchester. . 2,224 581 177 
POGIRSETE ONT. WTR... ccc cee svesacec Seesicnes . Je ere New India, Bombay.............. 2,470 3,121 176 
ESS Uae OB OE TS 1 | nr rr re ve 17 New Jersey, Newark. . 19,530 11,673 1,282 
Detroit National, Detroit... 19 13 New York Central. Edmeston, N. Y. 22 298 11,750 570 
Dixie, Greensboro.......... ee ) ee = New York State Fire, Albany...... $$ 8. ........ 159 
Dubuque F. & M., Dubuque...... Se ee 1,389 1,483 New Zealand, NS THAT agg OR eR OA MIRE DA ee 11 
Eagle Fire, Newark .... te 193 144 187 470 Niagara, New York............ 92,915 55,641 1,127 
Eagle Fire, New York..... 749 213 ECT ee Nippon Wire; TOO... 4.04.0 600.46 40 359 55 
Eagle, Star & Brit. Doms., London. 42,231 14,913 —239 655 Nordisk Reins., Copenhagen. . 2,595 1,308 90 
East & West, New Haven. wae 358 177 North British & Mercantile, London. 42,386 17,247 526 
Employers Fire, Boston. ‘ : 87,078 38 ,864 95 2 North Carolina Home, Raleigh..... ........  sss2+e0- 30 
Enterprise Mut., Providence... OD | VERGE UST eOee 365 Northern, London............5... 33,461 21,647 677 
Equitable Fire, Charleston........ a 17 19 15 Northern, New York............. 5,593 i) 
Equitable F. & M., Providence..... 979 787 7 99 _— River, oe ae Se at aes B= +4 
or all classes orthwestern inneapo is ’ ’ 
{ Included in foregoing totals (f . Northwestern National, Milwaukee. | —169 164 2,801 


Net 


Incurred 


"19,896 










Complete Statistics for each of the States and Territories and for Canada are published in the book entitled, “Dis- 
tribution by States of Fire Insurance in the United States,” 
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(Continued from opposite page) 
a =e — Se a ESOT SD SSA AE ATE = — ——— ere —— $$ 
Motor VEHICLE Ins. | TORNADO INSURANCE Motor VEHICLE Ins. || TORNADO INSURANCE 
NAME AND LOCATION | ; | NAME AND LOCATION 
OF COMPANY Net | Net | Net Net OF COMPANY Net Net Net Net 
Premiums | Losses_ || Premiums Losses Premiums Losses Premiums Losses 
Received | Incurred i Received | Incurred Received | Incurred Received | Incurred 
a 
New YorRK—Cont. NEw YorK—Cont. 
Northwestern Mutual, Seattle... .. 6,700 1,102 WSs coset Te AE ooo sx a ecoiaice's 241,773 77,109 —46 973 
Norwich Union Fire, Norwich... .. 10,697 9,103 645 96 Svea, Gothenburg: ... 0... 60 .seees MY -cdnudeda “saddedesce sageudew 
Ocean Marine, OOS ea eareteee 7,052 530 | (eel tar ee Swiss Reinsurance, Zurich......... 7,880 2,353 474 379 
Ohio Farmers, Le Roy............ 35,271 8,859 —649 1,336 | Tokio M. & F., Tokio............ 15,810 1,259 a ee 
Old Colony, Boston.............. 39,586 9,670 176 4 Twin City, Minneapolis........... 2 Be eee eer tg pep ese > 
Orient, oe ete be her ey it 98 8 00g EAMES hoe cel sues 26,612 15,439 900 173 
aka M. & F., Osaka......... + ’ 2,77 159 162 OR a ee ee 464 ,753 399 ,573 995 13 ,623 
Lae Fire, New York. ..... Mes 460 ,638 287 , 921 30 15 Union & Phenix Espanol, Madrid. . 19,741 4,223 805 2,105 
Palatine, er. aaa Seas oe 1,483 “an Le ray pach New York gees 623 7,844 2,374 —316 190 
Patriotic, New York.............. 10 ’ 39 4 nited American, Pittsburgh...... ........ wweeed 20 
Pawtucket Mut., Pawtucket... 36,969 14,133 | ioe United Firemens, Philadelphia..... 33,379 20.573 89 40 
Pennsylvania, Philadelphia........ 30,277 14,164 5,040 —27 United Mutual, Boston. . : 60 ,355 See 82a twee 
Peoples National, Philadelphia.....  ....... ; 293 65 United States, New York..... we 136,293 57,669 2,057 1,912 
Philadelphia F. & M., Philadelphia. 2,482 276 See ce U. S. Merchants & Shippers, N. Y.. 67 ,421 66,620 meee Sd 
Philadelphia _ Philadelphia... . ai acs pe oy ‘aa ioe tron HWE pee en ee me 92 “a. weceemee, ltnewadens 
Phoenix, Hartford...............- . 31, 1 527 WINRAR NI eo wom ae cece 15 5,081 946 1,290 
eon’ 7 ee 63,072 24,768 618 244 | Utah Home, Salt Lake City.) 202.2)... kee lee 32 22 
Potomsc, h egg ed eect 94 , 888 57,817 = Rea sa CG hes Whee Wisc occ ine Sviewenere ‘ 76 15 
is Op Rarer net et Hates 5 Jict i See ee a a 
tal F. & M., Chicago..... 188 127 sre eaters hag a gy nec, eee 1,087 SEG SSvccox " Seneewtd 
Providence Washington, Providence. 66 ,083 38,113 475 8 Warsaw, Warsaw...... was 285 14 162 
Prudential of Gt. Britain, New York. 3,258 3,607 304 9 Westchester Fire, New York... 33,702 9,415 733 103 
Prudentia Re. & Coins., Zurich... . 4,451 2,341 1,031 373 Western, Toronto.......... yey ee 168 10 
Queen, New York.............. ; 176,794 84,609 2,249 342 Wheeling, Wheeling... . Seale Aeeaeee | eae cee 19 13 
oo Copenhagen 6,374 1,004 ‘a 304 Worcester Mfrs. Worcester.......  ........ om) ghee wer? 190 
liable Fire, Dayton...........- li 9 World Auxiliary, London... ori saat -- 234 SGP nctveces 
Reliance, Philadelphia......... 60,583 16,723 bo Weeacer or World F. & Mo Waiter’... 341 ee eh fee 
Republic Fire, Pittsburgh. . ae ere Yorkshire, York............. 62,352 29,044 WEB -ciuseue 
Rhode Island, Providence. ..... 1,049 60 : 2s, 
Rhode Island Mut., Providence.... ........ s ‘ . 641 Totals C1924)..........- ...-14,276,850 7,835,383 255 , 664 229 , 871 
Richmond, New Co Sa er 19 293 421 3 Totals (1923).......00+.. ..14,176,693 8,137,551 208 , 794 134,726 
Rocky Mountain, Great Falls... .. fae : 34 8 Totals (1922)... 2...5.0: ....12,930,926 8,630,535 145,784 117,492 
Rossia, Hartford cece sees ° out ’ 732 17,377 : 743 496 yt | fl 1} Se 13,343,474 11,717,725 121,589 276,265 
Ln tot Se Ca ripe " A , po 3 = ay Potals 1920). oo occsecccesees § § 35,035 9,486 
oya! ’ ask ata acre 6 ’ as « bs 
Rubber Manufacturers, Boston... . : 34 Hai. INSURANCE 
Safeguard, New York... 12,157 4,144 ree Pe pes 
Savannah Fire, Savannah. . ; 22 24 Peers eae a elk ed ej S==s 
Scottish Union & Natl., Edinburgh. 37,716 7,077 666 108 City of N : Wak Wau wos)... 88 SESE ESD OS Te ip nen 
Sea, Liverpool........ eee : 8,182 EIA SAS Gee lanes Cx ‘ida aU cee Land Sees a gusmee ah aes a eal 
Second Russian, Petrograd. . 1,865 65 377 37 Federal, Jer +e cis 9 ihe ee gS aap teat Bi es 
Security, New Haven....... 17,652 8,232 1,465 367 Fr akli¢ Fine Philod A eae ga ak, Tee See 
Skandia, Stockholm....... i 1/167 2.974 er in Fire, Philadelphia. ....... 275 Bee sisnan oie 
° . eta artford Fire, Hartford........... 18,524 SRR tikuwicma’ Suomanes 
Skandinavia Ins., Copenhagen. 611 39 610 111 H N ie 17904 8133 
South British, Auckland... . . mt 5 7 wage oper aie eae RE EET OP onksreeee — seeeainty 
7 gp . 99 229 P Ins. Co. of No. America, Philadelphia SO ccbistea  seaeinae cee 
Southern Home, Charleston. . . . 620 522 332 139 Me litan Nati t Hav li 
Springfield F. & M., Springfield 110.384 59.305 2.799 TAS Metropolitan National, Havana.... . eetee | BB Scgugnwe | “aontenas 
St Pz ul F & M St Paul 52.678 24 527 343 83 Phoenix, Hartford. ‘ ‘ r 7 WN we saesdaer Siew Gee 
fellas ee ears bach oe 133 | Springfield F. & M., Springfield. ... MGB ccsercee  voauctkion eae 
Standard, New York.... 15,810 Oe. kéaciwee ic¥easaae | , = 
Star New York. : 47,921 43 ,032 961 299 Totals (1924) SP Se ee 40,145 21,810 onecitQene  deaenasrae 
? ; 7 nia be "Weta QUE oo vs dice cees 49 ,258 ARES Secakclnccwer “leew 
State, Liverpool 6,616 717 155 5 : f ° 
? . yy 5) ) rr 39 ,682 TERE Sidice esa axel end 
State Mut., Providence. ... Sareea , Ree a 810 Totals (1921) 40480 5607 
Sterling Fire, Indianapolis. . 57 ,267 25,855 634 16 Shorea LE) COREG Jails tee eae ’ vi Nl C COCCI OCC CC CK. 
Stuyvesant, New York............ 105 ,094 33,957 131 3 § Not segregated prior to 1921. 
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Complete Statistics for each of the States and Territories and for Canada are published in the book entitled, ‘“Dis- 


tribution by States of Fire Insurance in the United States.” 


Price, $20 per copy, in flexible leather binding. 





Advertisers Meet 
(Continued from page 9) 
companies and their agents are not putting their 
individual companies forward, that for the 
most part men buy insurance with no particu- 
lar knowledge of what company issues it. 
Along this line, he said: 


But I sometimes wonder if the insurance 
business as a whole, as operated to-day, isn’t 
about thirty years behind the times. To-day | 
go into the office of an insurance agent or 
broker and ask for a fire insurance policy and 
take whatever he chooses to hand out to me 
without question. Thirty years ago when my 
mother used to send me down to the corner 
grocery store for a loaf of bread, the grocer 
asked “White or rye?” and upon my answer he 
handed it out and I took whatever he handed 
me, 

To-day when we send our children to the 
grocery store we tell them that we want “Bond 
bread” and that if the first grocery hasn’t got 
it they are to go down to the middle of the 
next block and keep going till they get “Bond 
bread.” 

Thirty years ago when we went for crack- 
ers we took whatever the grocer handed cut 


of the barrel, but to-day we specify “Uneeda 
siscuit.” 

Thirty years ago when we bought a can of 
paint the only question was whether we wanted 
blue, red or yellow. To-day we have “Val- 
spar.” “Rice’s Mill White,” and others, which 
the public has been trained to ask for and for 
which the average wise buyer will accept no 
substitute. 

[ wonder if another thirty years won’t show 
some similar developments along insurance 
lines. 

An interesting feature of the address of Ray 
H. Finger, agency manager of the Cleveland 
Life Insurance Company, was his comparison 
of different types of literature sent out in the 
interest of insurance, and his analyses of the 
weakness and strength of such types. He cited 
a number of them which had no attractive 
force which would lead the recipient to peruse 
them, and, on the other hand. read a brief let- 
ter which was written in a way to attract the 
recipient and secure his interest. He held that 
the first page and the first paragraph should 
arouse the recipient’s interest if the literature 
was to produce any good results. 
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The afternoon found the meeting broken up 
into groups. The life group discussed, among 
other things, campaigns among old policyhold- 
ers. This subject developed a variety of opin- 
ion, Mr. Cutler, of the National of Montpelier, 
stating that his company had tried old policy- 
holders’ campaigns in alternate years and under 
differing conditions, but considered his com- 
pany’s operations in this direction as rather 
experimental. He did not believe in pushing 
the old policyholders too hard. 

Another interesting question was the method 
of treating policyholders who move from one 
section of the country to another. This situa- 
tion has possibilities for trouble, as the agent 
who insured the man in his original location 
frequently wants to reserve the right to follow 
Such conditions 


have to be handled diplomatically, though it 


him up in his new location. 


was recognized that the chance of the original 
agent further insuring his policyholders at dis- 
tant points is rather slender. 
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Casualty Man 


Experienced, 18 years underwriting, claim and 
fieid, seeks branch managership, agency superin- 
tendent or special agent. Will consider general 
agency or large brokerage house. Big acquaint- 
ance eastern field. Address Casualty, care THE 
SPECTATOR, 








COPELAND and COTHRAN 
CONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 

















Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orteans, La. 


REPRESENTING 
American Eagle Auto- National Union New Amsterdam 
mobile Hartf National Hartford Casualty Co. 
American Equitable U.S. Fire Indemnity Company 
Fidelity-Phenix Stuyvesant of America 
Insurance Co. Automobile Insurance 
Btate Pa. BROKERS’ LINES SOLICITED 








A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 




















F. M. SPEAKMAN, C. P,A, 


CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Publle Accountants 
| THE BOURSE PHILADELPHIA 
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ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D.C. NASHVILL 
10 Jackson Place, N. W. Independent at “ia 




















Actuarial 








Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
80 BROAD STREET NEW YORK 





FREDERIC S. WITHINGTON 


P.A.L A. 


CONSULTING ACTUARY 


Midland Life Building 
Armour Biy4. & Main St., Kansas City, Mo. 


SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA, 





























MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Buliding, 36 W. 44th St. 
NEW YORK 





Conservation Specialists 


The Otis Hann Company, Inc. 
“Life Insurance Service”’ 
10 So. La Salle St. Chicago, III. 


References Covering Past 23 Years 








L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 





























Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 
Reerganization. 


75 Fulton Street New York 





JAM ES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 
Gr —s Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expe rt Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 


165 BROADWAY NEW YORK CITY 





I, M. RUBINOW, Ph. D. 


CONSULTING ACTUARY 
and STATISTICIAN 
Workmen’s Compensation 1600 Bankers’ Trust Bldg 


Liability and Casualty Lines 
we haga Philadelphia 


























DONALD F. CAMPBELL 


CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 

















GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
B fit and Pension Funds 


25 FRANKFORT ST. NEW YORK 





Statisticians 




















FRANK J. -IAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bidg. Indianapolis, Ind. 
Hubbell Building Des Moines, lowa 








T. J. MCCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 
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Casualty Actuarial Society 
(Continued from page 13) 


tion and rebating laws. With reference to re- 
rating, Mr. Hobbs said: 

Rebating is, in fact, discrimination and it is 
the discriminatory feature that furnishes the 
‘ystification of the law. It will further be 
foted that some of the laws listed as rating 
laws are merely enlarged anti-discrimination 
jaws, and that every bureau law, and not a 
log oh the non-bureau laws, contains definite 
inhibitions against discrimination and erects 
machinery for its prevention. 

After giving a list of the States in which 
rating laws of one kind or another exist, Mr. 
Hobbs stated that such laws as apply pri- 
marily to casualty insurance were in force as 


follows: 

(a) Workmen’s compensation (and employ- 
ers’ liability)-—Alabama, California, Colo- 
rado, Delaware, Georgia, Kentucky, Maine, 
Maryland, Massachusetts, Michigan, Minne- 
sota,. New Hampshire, New Jersey, New York, 
Oklahoma, Pennsylvania, Tennessee, Texas, 
Utah, Vermont, Virginia and Wisconsin. 

(b) Fidelity and surety—Nebraska, New 
York, North Carolina and Vermont. (In the 
last three States, surety bonds are specifically 
included in the general act.) 

(c) Plate glass —Oklahoma. 

Following a luncheon held at the hotel Bel- 
mont, the Society was addressed by William 
BroSmith, vice-president and general counsel 
of the Travelers, who took for his topic “A 
Study of the Law.” Mr. BroSmith reviewed 
the growth of insurance jurisprudence from 
the common law of England down to the pres- 
ent day and urged that the members of the 
Society devote attention to the regulatory 
practices now in force or being involved with 
reference to insurance in the several States. 
He stated that every citizen, no matter what 
his vocation, should study the constitution of 
the United States and become familiar with 
the rights that are his under the terms of that 
document. 


Newspaper Men Meet 


A group of representatives of the insurance 
journals attending the meeting of the Insur- 
ance Advertising Conference at Briarcliff 
Lodge this week, held an informal meeting 
which resulted in the adoption of the follow- 
ing resolution: 

RESOLVED, by the Insurance Trade 
Papers represented at Briarcliff Lodge, Briar- 
cliff Manor, N. Y., June 8, 1925, that they are 
heartily in favor of co-operating with the 
members of the Insurance Advertising Con- 
ference in order that the great business of in- 
surance may be furthered in every way. The 
tepresentatives of the Insurance Trade Press 
wish to express their appreciation of the ex- 
cellent address made by President Haley Fiske 
of the Metropolitan Life Insurance Company, 
which emphasized the importance of the local 
agent in the success of the insurance business. 
Mrs. Nora Vincent Paul, vice-president of 
the National Underwriter, was elected tem- 
Porary chairman. Later L. A. Mack, presi- 
dent of the Weekly Underwriter, was elected 
chairman, and Clifford De Puy, president of 
the Underwriters Report, secretary. 


Pocket Register of Accident Insurance 
for 1925 

A very compact pocket reference work show- 
ing the condition and business of American 
stock and mutual accident and health insur- 
ance companies, is the Pocket Register of Ac- 
cident Insurance, published by The Spectator 
Company, the 1925 edition of which has just 
In addition to the financial condi- 
statis- 


been issued. 
tion of the companies and associations 
tics are given of personal accident and health 
business only, for each of the last five years. 

This excellent pocket publication presents 
the statistics of 167 stock and mutual compa- 
nies and associations writing personal accident 
and health insurance. 

The items tabulated for each company, for 
each of the last five years, are the following: 
Personal accident premiums; health premiums; 
total premium receipts; total income; personal 
accident claims paid; health claims paid; total 
paid to policyholders; expenses of management, 
including taxes; total expenditures; total ad- 
mitted assets; total liabilities, except capital; 
surplus to policyholders. In addition the full 
name of the company is given; its street and 
city address; its year of organization; the 
name of its president and secretary and the 
amount of its capital. In the section devoted 
to mutual associations the column headings 
are somewhat changed, among the items shown 
for such associations being payments to agents 
and medical examiners; number of certificates 
written during the year, and number of cer- 
tificates in force at end of the year. There is 
also a list of State insurance officials and a 
calendar, as well as explanatory notes. 

The Pocket Register of Accident Insurance 
contains thirty-two pages and cover, and is 
recognized as a very serviceable, convenient 
and accurate publication for the use of agents 
and policyholders. It sells at seventy-five cents 
per copy in manilla binding and $1.25 in flexi- 
ble pocket book. 





Favors Advertising 
(Concluded from page 19) 


the afternoon session was the discussion of the 
alleged duplication of statistical charts, and the 
standardization of page sizes of insurance jour- 
nals. This was participated in by Arthur L. J. 
Smith, president of The Spectator Company; 
L. A. Mack, vice-president of The Weekly 
Underwriters, and J. A. Longnecker, advertising 
manager of the Hartford Fire Insurance Com- 
pany. Mr. Mack, in his brief talk, answered 
Mr. Longnecker’s contention that standardized 
page sizes would have money for the companies 
and the pubiishers. Mr. Mack stated that a 
variation of one-half an inch in the size of The 
Weekly Underwriter page would mean an ex- 
pense to that paper of about $5,000 during the 
course of a year. 

Insurance egency advertising was discussed 
by J. Mitchell Thorsen of Thorsen & Thorsen, 
New York, and Harry E. McClain of Shelby- 
ville, Ind. Mr. Thorsen, in a lucid description 


3t 


cf direct agency advertising, stated that insur- 
ance brokers, by selling proper and adequate 
coverage, were really selling peace of mind to 
their policyholders. His summary of circular, 
newspaper and letter advertising won the ap- 
plause of the Conference members. 

During the afternoon A. H. Reddall, adver- 
tising manager of the Equitable Life Assurance 
Society, discussed the effect of the new postal 
rates on insurance advertising distribution. Mr. 
Reddall stated that, after asking several com- 
panies for their views, he was of the opinion 
that the new postal rates were not curtailing 
the distribution of insurance advertising ma- 
terial; but he also said that the entire matter 
was only a temporary arrangement on the part 
of the postal authorities and definite and final 
action was yet to come from Washington. 

The convention of the Insurance Advertising 
Conference closed with a banquet in the eve- 
ning. The story of the banquet meeting and 
entertainment speakers will appear in next 
week’s issue of THE SPECTATOR. 


Plate Glass Losses 
(Concluded from page 16) 


Outlining the historical development of this 
line, Mr. Garrison said that the first policy was 
issued in England more than seventy years ago, 
and the first stock company to engage in such 
writings in this country started in 1867. In 
1894, seven companies wrote $1,215,898 in plate 
glass premiums, but in 1924 fifty-five companies 
wrote about $17,000,000 in premiums. 


How to Become a Prosperous Agent 

In that most practical and helpful book en- 
titled The Prosperous Agent, written by Wil- 
liam Alexander, secretary of the Equitable Life 
Assurance Society, New York, and which is 
one of the famous Alexander educational 
series, a man who is ambitious to become suc- 
cessful in the life insurance business can find 
many helpful hints. This book depicts the 
personality of the successful agent, and par- 
ticularly appeals to those who are contemplat- 
ing entering the life insurance business, as 
well as those who are already in it and may 
have achieved some degree of success, but de- 
sire to prepare themselves for greater things. 
Even those who have met with unusual success 
can find inspiration in the valuable work, which 
deals with many characteristics of the success- 
ful life insurance solicitor. Its price in $1 
in manila cover and $1.50 in cloth binding, and 
orders will be promptly filled by its publishers, 
The Spectator Company. 


New England Fire to Write Direct 
Business 


The New England Fire of Pittsfield, Mass., 
which has heretofore confined its business to 
writing reinsurance, will hereafter write di- 
rect business in the New England States. Her- 
bert A. Wiley, latterly with the American 
Foreign Insurance Association, and who has 
had long experience with important companies, 
has been appointed superintendent of agencies. 
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Same Rates for Males and Females. 


Males and Females alike. 





Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


B. R. NUESKE, President 


Insurance 
| Exchange 
The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 
to Quincy and Wells Street, right in the heart of Chicago’s Financial District. 


An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Participating and Non-Participating Policies. 


Double Indemnity and Monthly Disability Income features for | | | 
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They’ve Got the Goods 


A commercial salesman with hundreds of 
items in his line, offers possibly only one to 
this customer, and a certain few to another, 
according to his knowledge of what will ap- 
peal. But it takes all of them to arouse the 
interest of all his customers. He must have 
the goods. 





A Peoria Life agent has the goods; partici- 
pating and non-participating policy contracts; 
double indemnity and income disability bene- 
fits, special policies for children, and insurance 
for women on equal terms with men; all the 
staple plans, plus others with distinctively at- 
tractive Peoria Life features. 


He need never display all his wares to win 
one prospect. But having them all, he is 
prepared to meet any emergency, to satisfy 
any need. 


Peoria Life Insurance Company 


Peoria, Illinois 











THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York 
has a record of EIGHT Y-TWO}JYEARS of prosperous 
and successful business. It has passed through 
panics, pestilence and wars snharmed, and to-day, 
as a result of eight decades of endeavor, offers financial 
strength, reputation, magnitude, leadership, and life 
insurance service. 


Those considering life insurance as 
a profession are invited to apply to 





The Mutual Life Insurance Co. 
of New York 


34 Nassau Street New York 
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The United States Public Health Service 


LLD. 


The recent publication of the annual report 
of the Surgeon General of the United States 
Public Health Service offers an opportunity to 
emphasize the essential facts of our really 
extraordinary progress in public health admin- 
istration. The general facts of the situation 
should be thoroughly within the understanding 
of life insurance companies who are funda- 
mentally concerned with the lowest attainable 
death rate and all the facts and conditions that 
determine human longevity. 


FIELD OF THE BuREAU 

The United States Public Health Service 
rests to-day upon a sound conception of na- 
tional policy. The report for 1924 calls at- 
tention to the low prevailing death rate 
throughout the country as weekly reported by 
the Division of Vital Statistics of the Census. 
The average rate at the present time is approxi- 
mately 12 per thousand, which is about one- 
half the rate prevailing only one quarter of a 
century ago. Many of the acute infectious 
diseases have been brought under reasonable 
control but much remains to be done to elimi- 
nate needless and costly waste of health and 
life. During 1923 an increase in measles and 
some 752,000 cases were reported with about 
10.000 deaths. The after effects of measles 
frequently determine the after lifetime of those 
affected. Its more complete suppression is 
therefore, a matter of primary concern to every 
State and local health administration. Fortu- 
nately, there was a reduction in the number of 
deaths from diphtheria, still responsible, how- 
ever, for more than 12,000 deaths per annum. 
The most important reductions during recent 
Years are of tuberculosis and typhoid fever. It 
's pointed out that tuberculosis diminished from 
195 per 100,000 of population in 1900 to 95 in 
1921. Still lower figures have prevailed dur- 
ing more recent years. Typhoid fever has de- 


By Frepertck L. HorrMan, 
clined from a rate of 31 per 100,000 in 1900 
to 5.3 in 1921. This is perhaps the most 
gratifying triumph of sanitary science which 
has yet been achieved. While, however, the 
rate is low for the country at large, it is still 
excessive in particular sections and communi- 
ties. It is so obviously a disease of neglect in 
necessary scientific precautions that it is looked 
upon as the most trustworthy index of local 
sanitary administration. 


LONGEVITY 

Attention is directed to the truly amazing 
increase in the average length of human life 
which, during the sixteenth century, was esti- 
mated at between 18 and 20 years, but at the 
present time is probably not much less than 56 
years! Attention is directed to an approximate 
increase of 15 years in the average duration of 
life since 1870, but it is pointed out that the 
increase has been achieved not solely as the 
result of sanitary education but also largely to 
better economic and industrial conditions. This 
applies particularly to tuberculosis, the decline 
of which is chiefly attributable to better wages, 
resulting in better nutrition; to shorter hours, 
diminishing fatigue; and to better shop condi- 


tions, affecting large numbers of factory 
workers. 

Reference is made to vellow fever, which, 
during 1923, was reported from only three 


countries. It is pointed out that this disease 
continues to be a potential danger of our 
Southern States. It is often said that yellow 
fever has been eradicated, which, 
far from being the truth. Sporadic cases oc- 
cur in the West Indies, Central and South 
America as well as in other parts of the world 
and further outbreaks are to be guarded against 
only as a result of a thoroughly efficient Fed- 
eral and local public health administration. 
Of greater importance, however, is malaria, 


however, is 
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the control of which is improving and the in- 
cidence of which is diminishing, while the pre- 
vailing type of the disease at the present time 
is decidedly less fatal and otherwise less seri- 
ous than in former years. Life insurance com- 
panies no longer look with apprehension upon 
the South as a desirable area for business 
operations. While small sections remain which 
cannot be considered satisfactory, these repre- 
sent largely the sparsely populated rural areas, 
though in some respects areas of great eco- 
nomic importance. To no section does this 
apply more than to the Yazoo Delta of Missis- 
sippi and to the four or five counties of South- 
western Missouri, formerly known as_ the 
“sunk” lands. 


PoLLuTED WATER 

Among other activities of special importarice 
is the Federal interest in the pollution of 
streams. In many cases the problems are in- 
ternational in character. It is properly pointed 
out that “these problems are of such a broad 
and general character that they require some 
years of consecutive effort to accomplish any 
important results.” An attempt is also being 
made “to determine more precisely the physical 
and biologic conditions which govern the rates 
of natural purification in streams. Inasmuch 
as the discharge of certain waste products of 
industry into numerous streams has given rise 
to a very serious problem in connection with 
the purification of these waters for drinking 
purposes, effort is being made to determine just 
how much pollution a stream will tolerate be- 
fore the condition of the water is such as to 
render it impracticable or too expensive to 
purify it effectively for drinking and other 
domestic purposes.” 

Closely related to the construction is the in- 
terstate supervision on the part of the Public 
Health Service of the water supplies required 
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unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








in railway transportation. In 1923, 1712 samples 
of such supplies were found satisfactory, while 
only 73 were found polluted. The potential 
danger to public health, however, is not meas- 
ured by the number of polluted sources as much 
as by the possibilities of subsequent typhoid 
fever outbreaks. There is perhaps no more 
prolific source of typhoid fever than unguarded 
water in interstate transportation. 

A brief reference is made to the interest of 
the service in narcotics. While this is a very 
serious problem, the extent of drug addiction 
has been exaggerated by those interested in the 
subject. Careful surveys indicate that during 
the period of greatest prevalence there were 
probably no more than 264,000 drug addicts in 
this country, the number of which has reduced 
to about 150,000. In no cther direction does the 
Public Health Service and the local health ad- 
ministration deserve more encouragement than 
in the suppression of this most pernicious evil 
affecting our youth and adult population. 


ScIENTIFIC RESEARCH 

Of special importance to life insurance com- 
panies is the Division of Scientific Research in 
charge of Assistant Surgeon General A. M. 
Simpson. The division is concerned, among 
other matters, with cancer investigations under 
the direction of Dr. J. W. Schereschewsky. 
Closely related to cancer investigations are 
more or less extended studies in the prevalence 
of goiter, which is an evil of much greater im- 
portance than is generally appreciated. The 
prevention of goiter has made very consider- 
able progress during recent years, illustrating 
the great practical value of scientific research 
into matters which should long since have been 
solved in a more satisfactory manner. Some 
recent studies seem to indicate a close relation 
between cancer and goiter frequency, but this 
as yet is a matter of hypothesis which has not 
been supported by a sufficiently large amount 
of trustworthy evidence. 

Influenza has continued to receive considera- 
tion, but it is to be apprehended that the matter 
is not being taken as seriously as would be 
desirable. The prompt suppression of all out- 


breaks as related to infected persons wou'd 
seem to offer about the only change of a re- 
occurrence of pandemics such as devastated the 
country in 1918-19. 


It is of interest to learn 
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that charts are being kept of every important 
locality, showing the morbidity rate for nose 
and throat disorder reported, together with the 
humidity and temperature, the true effect of 
which in its relation to influenza is, however, 
as yet but vaguely understood. 

No reference is made to sleeping sickness, 
which is probably an after effect of influenza 
and a most serious matter in individual cases. 
The Public Health Service might properly con- 
centrate more attention upon this disease, which, 
under given conditions, may assume wide- 
spread proportions. 


DiIsEASE INVESTIGATION 

Pellagra investigations are being continued 
under the efficient direction of Dr. Joseph Gold- 
berger, one of the foremost authorities on this 
disease. The conclusion that it is a deficiency 
disorder is no longer questioned by anyone 
thoroughly familiar with the facts. Its local 
and sporadic occurrence is, therefore, clearly a 
matter of efficient control, although consider- 
able progress will be required before it can 
be considered as safely eliminated. The im- 
portance of this disease to countries in which 
it is extremely common is best illustrated by 
Japan, where in 1922 it caused 19,162 deaths. 
In this country, fortunately, the mortality at 
the present time is less than 3000. 

Attention is also being given by this divi- 
sion to Rocky Mountain Spotted Fever, which 
is a tick-born infection common to a few cir- 
cumscribed areas chiefly in Montana and Idaho. 
The fatality rate in this disease, however, is 
very high and unless it is eradicated consider- 
able areas of fertile lands are practically un- 
inhabitable. 

Of special importance is the work of the 
Public Health Service in connection with the 
investigation of occupational hazards. Re- 
search of this nature, however, is more or less 
divided among different Government depart- 
ments, chiefly the Bureau of Labor Statistics, 
which has made some of the most important 
contributions to industrial hygiene. All matters 
concerning occupational diseases require con- 
tinuous investigation and reinvestigation in 
view of far-reaching changes in industrial pro- 
cesses, plant conditions and the effects of 
enlightened factory legislation. The two most 
recent works to which attention may be 
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directed are “Vocational Hygiene,” by Kober 
and Hanson, published in 1924 and dealing 
largely with conditions in this Country, ang 
a book more international in character dealing 
with industrial hygiene and medicine, by F, W 
Hope, was published in 1923. Both of thes 
works are indispensable to the student of in 
dustrial health conditions. 

The surveys of the Public Health Service 
include studies in ventilation chiefly limited 
cement dust, hard coal dust and silica dust, 
Studies are also in progress on the chemica| 
aspects of industrial hygiene, on the effects of 
posture in industry, on chronic carbon mon- 
oxide poisoning, on mercury poisoning and 
number of other matters of great interest {) 
all who are concerned with the rating Practices 
of life insurance companies. 

The Public Health Service was originally 
known as the marine hospital service, chiefy 
concerned with matters of international quar. 
antine. The quarantine transaction of the ser- 
vice during the fiscal year 1924 concerned the 
inspection of more than 19,000 vessels carrying 
nearly two million passengers and crews. Aside 
from inspection at insular and foreign sta 
tions, the quarantine service chiefly concerns 
migration to and from Mexico and Canada, 
The Public Health Service, in other words, 
safeguards the entire nation against diseases 
from abroad which, if permitted to enter, would 
cause an enormous amount of suffering and a 
considerable loss of life. The chief disease 
with which the service has been concerned had 
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More than 30,000 deaths oc- 


en cholera. , 
be Reference is made 


curred in the Orient alone. 
to plague, especially in India, Peru and 
North and South Africa. Smallpox occurred 
in many foreign ports during the early part of 
1924. Of other diseases, typhus fever and yel- 
low fever are of special importance. included 
among the latter is leprosy, which is not in- 
frequently introduced from abroad. It is un- 
fortunately a disease which cannot be easily 
detected in its incipient stage. Leprosy is a 
national problem and now a matter of Gov- 
ernment concern. A few years ago, the Fed- 
eral Government established a leprosarium at 
Carville, La., where now more than 200 lepers 
are segregated and properly treated and in 
some cases with beneficial results warranting 
a discharge. Most of these lepers were born 
in foreign countries, excepting a third or more 
who were born in the State of Louisiana, 
where the disease has been common for years. 


The medical and hospital treatment of the 
service during the fiscal year 1924 concerned 
1,232,000 patient-days treatment aside from 
403,000 out-patient treatments. The majority 
of these patients are merchant seamen, who 
come directly under the control of the Public 
Health Service. About 6% per cent, however, 
were patients of the United States Veterans’ 
Bureau. The cost of operations amount to 
$38 per day. It is said that further econ- 
omies would be ill-advised and that a normal 
rate of $4 a day should be expected, having re- 
gard to efficiency both in care and in treatment. 

A special division of the health service is 
concerned with venereal diseases. The results 
of active campaigns have, on the whole, been 
The number of cases 


The 


decidedly encouraging. 
have been gradually 
sion operates in close contact with the Social 
Hygienic Association, which, during the last 
ten years, has most effectively carried on a 
propaganda which has been of immense bene- 
fit to certain localities and the youth of this 
country. Statistics of venereal diseases ave 
open to serious question. As before said with 
reference to drug addicts, the reports are in- 
complete and often of doubtful value. The 
service works in co-operation with high school 
teachers, particularly in connection with sex 
education. It published 
number of interesting and instructive publica- 
tions amplified by film shows, lectures and ex- 
hibits showing the evil of widespread infec- 
tious conditions ; but unless present-day efforts 
are adequately encouraged, the outlook is by 
no means hopeful. In the nature of the case 
a single infection may rapidly spread to a large 
amount of innocent persons. Hence, the great 
Practical importance of local clinics, which 
render a service of the greatest value to the 
public, 


diminishing. divi- 


has a considerable 


The Public Health Service during the fiscal 
year 1024 operated under appropriations 
amounting to $13,000,000, of which about 
twelve and a half million was expended. The 
aggregate salaries for the administration 
amount to only $90,000, while only $45,000 is 
appropriated for the maintenance of the 
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INSURANCE EDUCATIONAL SECTION 


Getting Live News for an Agency Publication 


By B. N. Mrts, 


Assistant Secretary and Advertising Manager, 


The editorial staff of the Bankers Life 
Bulletin is composed of just one man, and he 
has no reporters out in the Bankers Life field 
of thirty-five States from which Bankers Life 
news must be gathered. 

The editorial policy of the Bankers Life 
Bulletin has always been that it should be as 
nearly as possible completely filled with news 
about bankers’ life salesmen. 

In order that this policy might be realized, 
it was necessary to establish some sort of con- 
tact between the editor and the sales force. 
It was natural that we should seek this con- 
tact through the offices of our agency man- 
agers. 

We revolved the problem in our minds and 
recalled our early days as the entire editorial 
staff on a small-town daily, when we gathered 
a large share of our news via the scissors 
route. It occurred to us, therefore, that the 
way to solve our problem was to get somebody 
else to write the news first and adapt it to 
our own needs, either via the scissors route or 
by rewrite, in order to meet our requirements. 

The problem then resolved itself into that 
of who should write the news, and we started 
to sell our agency managers on the idea that 
each should publish a weekly bulletin for his 
own agency. It was not easy to pursuade the 
agency manager that he should take on this 
extra job, but we kept at the task, and after 
the first agency manager had been converted 
the rest was not so difficult. 

We helped the cause along by helping each 
agency manager work out something distinct 
and different and characteristic for his agency. 
We suggested that whenever possible the pub- 
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hygienic laboratory, which is virtually the key- 
note to the efficiency of the service. The labor- 
atory is essentially a fact-finding organization 
and the last court of appeals in many matters 
as to the true nature of infectious diseases or 
conditions. It is indispensable to a large vari- 
etv of research investigations and if its appro- 
priations were doubled the amount would be 
still inadequate to meet the increasing needs 
of the nation. Regardless of decreased ap- 
propriations, the laboratory maintains an ex- 
traordinarily high standard of efficiency, which 
has been commended upon by all foreign visit- 
ors who have had occasion to inspect it. In 


‘brief, the United States Public Health Service 


is an organization of which the nation has every 
reason to feel proud and to which we owe our 
enviable position as one of the healthiest coun- 
tries in the whole world—not only healthy in 
the aggregate but healthy in practically all its 
essential parts. During the week of May 23, 


1925, the death rate of 65 large cities was only 
12.8 per 1000. 


an 


Bankers Life Company, Des Moines, Iowa 


lication should be printed with an attractive 
design and dressed up in bright colors. These 
things helped, and agency managers began to 
take pride in their publications. 

We have been working along these lines for 
about ten years, and our organization is not yet 
100 per cent perfect, but out of 65 agencies we 
now have approximately 50 per cent issuing 
bulletins regularly, while about 25 per cent 
more are in the habit of getting out agency 
publications at irregular intervals. 

We get lots of good news from these bulle- 
tins. They come regularly to our desk, and 
we use everything that is fresh and interest- 
ing. We especially emphasize personal men- 
tion from the angle of selling success, and as 
often as possible use a picture with the story. 
Our experience to-day is that we get rather 
too much than too little news, and we are glad 
to be in a position where we can take the best 
out of the great mass of right good material 
that comes to us every week. 

One of the most interesting things about the 
agency bulletins is the characteristically differ- 
ent way in which each agency manager handles 
his copy. 

Elbert Storer, our agency manager for the 
State of Indiana, calls his agency the Hoosier 
Wigwam, his agency publication The 
Wigwam News. This copy is all full of war- 
riors and clubs and medicine men and toma- 


and 


hawks. 

Down in El Paso, Tex., we have an agency 
manager named Bob Williams, who calls his 
agency The El Toro, and his publication the 
Fl Toro News. You can imagine the kind of 
copy he writes. 

In Los Angeles our agency manager is C. A. 
Reed, and he calls his bovs the Orange Pick- 
ers. His weekly agency paper is called Pap- 
rika and that name is fairly descriptive of the 
“hot stuff” which gets into his copy. Every 
once in a while this hot stuff is a soliloquy put 
in by a certain individual called “Mandy.” 
This “Mandy” is neither man, woman nor child, 
but a sort of medium for speaking things which 
Mr. Reed does not wish to speak himself. The 
results are spirited. 

N. C. Tulloss, our agency manager at Dallas, 
Tex., publishes the Dallas Agency Bulletin, 
which is sober enough in its title but just 
plumb full of “ride ’em cowboy” and other 
language which matches up the hard riding life 
of the far flung range. 

Our agency at Madison, Wis., uses “On, 
Wisconsin,” the slogan of Wisconsin Univer- 
sity, as the title for its agency paper. 

The Kansas agency gets out a paper called 
the Jayhawk Gleaner. 

The Louisville agency is edified every week 
through the columns of the Kentucky Colonels. 

The Montana publication is called the Mon- 
tana Grizzlies. 

One of our Iowa agencies has a paper called 
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GROW WITH WASHINGTON 


The per capita wealth of the State of Wash- 
ington is more than $3,000 above the per capita 
wealth for the entire United States. | 


The Lincoln National Life organization, with 
State headquarters in Seattle, is equipped to aid 
its men in taking advantage of the sales oppor= 
tunities in the State of Washington. 


It will pay you to 


(Cini uP (win THe (LINCOLN 


In Washington 











Address Either 


J. P. FORDYCE, State Manager, 
1521=22 L. C. Smith Building, 
Seattle, Washington 


or 


The Lincoln National Life 


Insurance Co. 
Lincoln Life Building, FORT WAYNE,IND. 





The Royal Union Life 


Insurance Company 


Des Moines, Iowa 


STRONG AND PROGRESSIVE 


PAID TO POLICYHOLDERS— 
Over $19,000,000.00 


INSURANCE IN FORCE— 
Over $138,000,000.00 


A. C. Tucker, President 


D. C. Costello, Secretary Wm. Koch, Vice-Pres, 

















The Prosperous Agent 
By William Alexander 


The carpenter does his work with plane and saw: 
The blacksmith with hammer and anvil. But the 
insurance salesman works without tools. He em- 
ploys his mind on the minds of other men. Hence 
the importance of making the most of his mental 
equipment. ‘The little book entitled ‘The Prosper- 
ous Agent’’ deals with this subject in a practical way. 
It tells how the life underwriter can read his own mind 
and understand the minds of other people. It tells 
how his mental faculties can be developed and utilized 
in such a way as to increase his efficiency and con- 
sequently his earnings. 








PRICES: 
Cloth Binding, $1.50 Paper Binding, $1.00 
Discount in Quantities} 
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Cut Premiums--Not Rates 


Two-thirds of United States auto 
population is yet to be insured 


Get and keep this auto insurance by showing your 
prospect how to get maximum protection at mini- 
mum cost through trustworthy stock companies. 


READ AND ORDER COPIES OF 


“CUTTING THE COST OF AUTO 
INSURANCE IN HALP” 


By HERMAN A. BAYERN 
Specialist in Automobile Insurance 


It tells the whole story 


Clarence C. Ferris, prominent 

New York attorney, says: 
‘‘T have had occasion to put numerous practical questions 
requiring prompt answers to Mr. Bayern’s book on 
Automobile Insurance and have never yet failed to get 
a complete and satisfactory statement both on ques- 
tions of law and policy. I find no other book on automo- 
bile insurance which is at once so practical and com- 
prehensive as is this little volume.’’ 


$1.00 


Discount in quantities 


THE SPECTATOR COMPANY 


CHICAGO OFFICE Publishers 135 WILLIAM STREET 
Insurance Exchange NEW YORK 
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the Weekly Budget of the Hawkeye Roost, and 
Hit High is the ambitious title of an agency 
in Wisconsin. 

a i all give an idea of the infinite vari- 
ety of men’s minds, and also some idea of how 
interesting it is to check up and get the news 
from such a large assortment of papers all so 
yery much" different and all bearing the char- 
acteristic imprint of the men who are respon- 
sible for their publication. 





North American 
National Life 
Insurance 


Co. 


Omaha, Nebraska 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


F, J. Uehling, President. 














A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
growth and prosperity. To-day, as in the 
past, the whole personnel of the Com- 
pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization. 


JOSEPH C. BEHAN 
Superintendent of Agencies 
Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 
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A Simple, Sure Plan for Increased 
Commissions 


Cultivate and show interest in the old pol- 
icyholder, make him a more valuable and a 
better satisfied asset to you and to your com- 
pany. It is “good business” to make a brief, 
courteous call on him in June. Tell him that 
you have called simply to find out if there are 
any questions about his insurance with your 
company which have occurred to his mind since 
he last talked with you: 

1. He may wish to change his method of 
premium payments from quarterly or semi-an- 
nual to an annual basis, or from an annual to 
a quarterly or semi-annual basis. 

2. He may wish the date of the annual pre- 
mium changed. 

3. He may have some modified form of 
policy on account of some previous physical 
condition and is now improved so that a per- 
manent or regular policy will be issued. 

4. He may be paying an extra premium on 
account of some former occupation and may 
now have it reduced on account of change of 
occupation. 

5. He may be interested in hearing your ex- 
planation of the optional modes of settlement. 
If his policy provides for a lump sum settle- 
ment show him the income settlement options 
in his policy. 

6. Find out whether your policyholders are 
using their dividends in the most advantageous 
way. 

7. Suggest a mortgage policy to your client, 
so that he may bury his mortgage with him. 

8. Suggest a business policy for the pur- 
pose of creating a sinking fund which will be- 
come immediately available to his corporation 
at his death. 

9. Has your client arranged for the pay- 
ment of the taxes which will be imposed upon 
his estate at his death? Tell him about the tax 
policy to provide for payment of Federal and 
State taxes. 

10. Suggest any necessary changes of bene- 
ficiary to meet conditions as they exist to-day. 
—Security Mutual Life Bulletin. 


William Alexander’s New Book on Income 
Insurance 


This book sweeps away the obstacles that 
have discouraged some agents who have tried 
to sell income insurance and have failed. A 
husband will always resist the argument that 
his wife is foolish and reckless and will 
squander the money entrusted to her care or 
sink it in get-rich-quick swindles. These are 
not the real arguments in favor of income 
insurance. The real arguments are embodied 
in this book. 

Life underwriters who have succeeded in 
placing income insurance will find this book 
of great value, and those who have not been 
successful in selling income insurance will see 
that they are wasting a great opportunity and 
losing money which they could easily earn. 

The new book is bound to be helpful to any 
agent. Its title is Income Insurance for Family 
Protection, and its price is $1.50 per copy. 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$3,483,201.42 on Deposit with the 
Indiana Insurance Department 


$375,907.67 Surplus Protection to 


Policyholders 


$40,000,000.00 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


Insurance in force 


TERRITORY OPEN IN 


INDIANA, OHIO, ILLINOIS, MICHIGAN, 
—- TENNESSEE, TEXAS AND 
IOWA. 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 











ATTENTION 


One of the primary objects 
of this Company is to extend 
genuine cooperation to its 
agents. Experience has taught 
us such a method is profitable 
because it promotes good 
fellowship and enthusiasm for 
a common cause, and induces 
loyalty to it. We want more 
Field Men and General Agents 
for Illinois and Indiana. Ref- 
erence required. Write. 


A. E. JOHNSON, Asst. to Pres. 


CHICAGO NATIONAL 
LIFE INSURANCE Co. 
202 So. State St. Suite 314-324 


Chicago, Illinois 
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NEW POLICY 





Disability Benefits of 
$15.00 per $1,000.00 
Waiver of Premium 


Broader Double 
Indemnity Clause 


Loans at end 
of 2nd year. 


The 
Manhattan Life 


Insurance Co. 
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More Tekneek--Being Letters of a Would-Be 
Life Insurance Agent to His Girl 


By H. L. Jones 





The “hero” of these letters is of a type 
that is fast becoming obsolete, there be- 
ing no room, for such as he is in a busi- 
ness which now requires undoubted gifts 
of personality, ability and general knowl- 
edge. The accompanying letter is the 
twelfth of a scrics which brings out in a 
novel manner the mistakes an agent can 
make. Companies or general agents that 
are interested are invited to write to the 
editor and if sufficient interest is shown 
they will be issued in booklet form— 
Eprtor’s Nore. 











My Dear Gladys: 

Your last was certainly news. I never knew 
Well, you never 
knew yourself for that matter. I have heard 
your ma talk about her brother that went to 
She always 


you had an uncle like that. 


Australia when she was young. 
spoke as if he was no more. I wonder how he 
found you all out. Tell me some more about 
him when you write again, and you can re- 
member me to him if you think it worth while. 

What does he think of your father ? 

The competition for the manager's berthday 
is neerly over. We are on what they call the 
final drive. This sounds like getting the last 
car home, but the drive they mean means 
nothing about getting anywhere. With me, it 
only means I’m getting left. To close the 
drive we had another friend of the managers 
down to speak to us. On incomes. He told 
us lots of new stuff. 

He says when a man dies he can control his 
widow, even if he couldn’t do it when she was 
his wife. Meaning how she should spend her 
money. Either in a lump or in bits. 

Most widows are famous for being foolish. 
They buy fir coats with their insurance money 
to keep them warm. Or they buy real estate 
to keep themselves cold. Both ideas are wrong, 
but each one has its own faults. On the coat 
there’s deepreciation which is regular every 
yere, and on real estate there’s taxes just as 
regular. There’s this for fir coats he said. You 
couldn’t keep taxes away by moth balls. But 
contrary he said, you’couldn’t get real estate 
shiny by sitting on it. So you have your 
choice. He knew his business, Gladys. 

Some women celebrate their husband’s 
disease by getting in a new piano or a gramer- 
phone with two dozen records. Chiefly jazz. 
This brings in visitors who help them and 
cheer them up for a spell. But it knocks a big 
hole in a thousand dollars. When they come to 
the end of their resoreces they might just as 
well never had no husband to die providing for 
them. Like your father, only he’s alive. 

So as to defeet the many skeeners_ that 
abound, the husband when he is dead need only 
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allow his wife a yerely figure. Or he can 
make double sure by sending her a check. Each 
month. 

Most policies, these days, he said, are fog 
monthly checks which helps to keep a regular 
home over her head for 20 yeres. The actuer. 
ries figure this is 240 months (certain). In 29 
yeres there are 5 leep yeres, like this one, and 
which the xtra days don’t cost her nothing, 
Only the company. The speaker never told ys 
this, and I’ve one on him here, eh Gladys? 

All the big men in our company get theif 
business by talking about these monthly checks 
and the cost of a family. 

Have you ever thought of the cost of a 
family, Gladys? Ain’t I terrible fresh? 

Well, these big fellos go to a man and ask 
him in strict confidence what is the least he 
ever allows his wife. And family. Wanting 
to look fairly big, the man says, oh it can’t be 
done on no less than $200 a month. So they 
say then, when you're dead, will they get that? 
How much insurance have you? With that 
the man is sorry he was so generus in the 
money he said he was giving them and wishes 
he had told the truth. He feels mean about 
going back on it, and so he takes out a policy 
according. 

With policies like these you can keep the 
wolf from the door, and the coal and meat bill 
don’t bother none. 

I haven’t seem no wolves round my door, but 
there’s nasty things come in threw the letter 
box. Bills and this-is-final notices, Gladys. 

There’s some fellos that ask a girl to marry 
him and it only means trouble on account of 
not suficient funds, as they used to talk of in 
the bank. Nobody can say that about me. Care- 
ful. I’m like that. 

However, if you and me was one, neither or 
both of us would worry about no wolves. The 
only animal I ever worry about is a snake. In 
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the grass. Like that fello Wendelsohn who 
takes advantage of another fello’s absent. But 
if he went away I can’t see you writing him 
like you do me. Regular. What your folk 
think of letting him around to pester you, I 
dont know. It looks like spite. 

No thanks, I dont want nothing, tell ma. But 
give her my kindest. 

And more to yourself. 

Yours regardless, 
Henry. 


The Selling of Income Insurance 

A short while ago we heard the expressions 
of appreciation of two beneficiaries, one of 
whom had received benefits under a weekly-in- 
come policy and the other under a monthly-in- 
come. Each testified to the wonderful peace 
and comfort of mind they experienced through 
these payments. Their husbands had carried 
lump-sum insurance to take care of the ex- 
penses incidental to last illness and other items, 
50 the sums received by these women at regu- 
lar intervals certainly made conditions easier 
for them. 

Monthly-income and weekly-income should 
always be sold in addition to lump-sum 
amounts. The reason for this is clear. <A 
widow with a fifty-dollar monthly-income and 
nothing else would be placed in a sorry plight 
were she to be called on to settle a bill for 
funeral and other expenses amounting to up- 
wards of $500. The same is true of a bene- 
ficiary under a weekly-income policy, but the 
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big fact is, nevertheless, that a regular income 
for a certain time is a fine thing for the widow 
and can not fail to give her a feeling of con- 
fidence. She has the assurance that a check 
will come to her every so often for a specified 
period and she, therefore, makes her prepara- 
tions for the future deliberately and with satis- 
faction. 

When the bread-winner goes, unforeseen 
debts always come to light and any store of 
money set aside for the benefit of those left 
behind always has unexpected calls made on it. 
This is but natural, for creditors must protect 
Where there was a guarantee of 
payment of Smith’s account had Smith lived, 
this guarantee now fades, because Smith’s pro- 
ductive days are over. So, the call is made 
on the person who naturally inherits Smith’s 
debts—Smith’s widow. 

For less than $200 a year—less than an aver- 
age of about $3.82 a week—a man of thirty 
may secure a combination that will most 
assuredly tide his widow over any uncertainty 
and keep her going until her children get on 
their feet in the business world. Suppose, for 
instance, a man with a couple of children, say, 
seven and five years old, took up this combina- 
tion and carried it for, say, six years and then 
By that time the eldest 
child would be thirteen and the youngest eleven. 
Let us see what this $200 would do for the 
family: 


themselves. 





suddenly passed on. 


$ro00 whole-life to settle last expenses— 
annual premium $22.79, with disability income 
and accidental-death benefit. 

Weekly-income paying $17.94 per week for 
26 weeks—annual cost $15.60. 

Monthly-income paying $100 a month for 1 
year—annual premium $27.12, with disability 
income and accidental-death benefit. 

Monthly-income paying $100 a month for 5 
yvears—annual premium $133.10, with disability 
income and accidental-death benefit. 

Total cost per annum, $108.61. 

Immediately at death, there would be paid 
the $1000 policy plus $17.94 (first weekly-in- 
come check) plus $100 (first monthly-income 
check on the one-year monthly-income policy) 
plus $100 (first monthly-income check on the 
five-year monthly-income policy); total, $1,- 
217.94. The weekly income would continue 
for twenty-six weeks—one-half year—and the 
widow would receive besides, in the first year, 
$200 per month; after that and for four years, 
$100 a month. The last payment would find 
the oldest child through high school and em- 
ployed and the youngest one about to engage 
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MONMOUTHAILL 
awe 
LAS 
One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $4,750,000. In- 
surance in force $115,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 20 States. For 


territory write today. 


AGENCY DEPARTMENT 











in some occupation. 

The value of the weekly-income would lie 
in the fact that the husband’s pay would prob- 
ably be on that basis and a weekly income for 
a time would greatly help the widow to adjust 
herself to her new circumstances. All policies 
would have a disability feature and the $1000 
policy and the monthly-income contracts would 
contain the accidental-death-benefit provision 
with which you are familiar. Income insurance 
is certainly a fine thing for the widow. Tell 
more men-folk about it—The Prudential 
Weekly Record. 
M. J. Harrison and Bruce T. Bullion Join 

Forces 

M. J. Harrison, Insurance Commissioner of 
Arkansas, has resigned that office to become a 
partner of Bruce T. Bullion, former Insur- 
ance Commissioner, in the practice of insur- 
ance law at Little Rock. 





EDMUND P. MELSON, President 





SPECIAL FEATURES ABOUT CONTINENTAL POLICIES THAT OFFER 


A WIDER FIELD - - INCREASED OPPORTUNITIES 


Age limits 8 to 65 

Major surgical operation benefits. 

Loan values at end of first year under most forms efehe 

Annual dividends on certain policies issued at non-participating rates. 

Unexcelled underwriting service for sub-standard policies. 
accepts approximately 95% of all cases submitted. 


CONTINENTAL LIFE INSURANCE COMPANY 


ST. LOUIS, MISSOURI 


The Company now 


P. M. HARPER, Vice President 








39 








LIFE 


NEW POLICY FORMS ISSUED 
Minnesota Mutual and Mutual Life of 

New York Make Important Changes 

The Minnesota Mutual Life Insurance Com- 
pany, St. Paul, has announced a new set of 
policy forms, effective June 1. While the gen- 
eral arrangement of the old forms has been 
followed, the company having long been noted 
for its simplified contracts, the policies have 
been dressed up with marginal titles setting 
forth the principal benefits. This change makes 
them much more effective in the hands of a 
good salesman. The wording of the double 
accidental death benefit provisions has been 
further simplified. This benefit has been ex- 
tended to cover death within ninety days, in- 
stead of the sixty day limit formerly in force. 
Certain forms of accidents hitherto excepted 
are now included. 

Disability benefits have been liberalized by 
construing the loss of two hands or two feet 
or one hand and one foot as total and perma- 
nent disability whether computation is neces- 
Sary or not. 

Loans will not require the deposit of the 
policy and it will be returned after endorse- 
ment. 

Unpaid premiums will be regarded as loans 
on the policy provided there is sufficient loan 
value to cover such premium. 

Reduced paid-up insurance has been made 
participating instead of non-participating, as 
formerly. 

The various settlement options have been 
liberalized and clarified wherever possible. 
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Lire ExpecrANCy TERM 

The Capitol Life Insurance Company of 
Denver, Colo., has issued a new policy which 
he calls life expectancy term. This policy is 
designed to meet the needs of those who wish 
permanent protection at the lowest possible 
rate. It is a level premium, low cost policy 
running for a term of years, according to the 
age of issue. At any time before age 65 the 
insured may change to a regular policy with- 
out medical examination. 


Mutua. Lire Forms 

The Mutual Life Insurance Company of 
New York has completed the first of its new 
policy forms, and they will go into use as 
announced from time to time. 

The forms for life and limited payment life 
with double indemnity and increasing disability 
benefits will be used at the home office on and 
after May 18, 1925. 

The form for endowments with double in- 
demnity and increasing disability benefits will 
be used at the home office on and after May 
25, 1925. 

Other forms will follow as rapidly as stocks 
for home office use can be prepared by the 
printer. 

The plans of the company’s policy revision 
committee required a complete revision, and 
there has been no attempt to follow the style, 
expression or appearance of present forms. 

Simple language has been adopted, and so 
far as possible technical terms and _ legal 
phrases have been avoided. 


Thursday 


Although containing more benefits, and 
amplifying others, the forms have been mate. 
rially shortened, the reduction in words being 
considerably over 20 per cent. 

Effort has been made to give a proper de. 
play of the principal features of the Contracts 
thus making them comprehensible not only ts 
the insured and the company’s salesmen and 
saleswomen, but to the beneficiaries or others 
interested. Forms readily show at a first 
glance what the benefits and provisions are, 
and are expressed in as clear and concise fap. 
guage as legal sufficiency of form permits, 

It is believed that the new forms will tp 
more clearly understood by the prospect and 
policyholder, will expedite the issuance of ney 
policies by the home office, and facilitate the 
settlement of policy claims. 

Annual Dividends.—First dividend payable 
on payment of any premium due on first anni. 
versary instead of second year’s premium. 

Reinstatement.—Period extended from three 
to five years. 

Double Indemnity.—Period in which death 
must occur ninety days instead of sixty days, 

Endowment Plans.—The disability clause for 
endowment forms provides for payment of dis. 
ability income beyond the end of the endow. 
ment period. 

Modes of Settlement—Monthly instalments 
featured, with option of quarterly, semi-annyal 
or annual. 

A new mode—No. 4—providing equal instal- 
ments of an elected amount until principal and 
interest are exhausted. 








OF AMERICA 


and prosperity for the Company. 


address: 


Home Office: 





The Guardian Life 
Insurance Company 


Established 1860 under the Laws of the State of New York 


These figures taken from the 65th Annual State- 
ment show that 1924 was another year of progress 


Paid-for Business, 1924............ $45,251,784.00 
Insurance in Force, Dec. 31, 1924. .250,179,130.00 
PCUTIEECRA ASSCES «5.255. occ isic es si0's 48,464,593.38 
NRURTEMERISB Soe oS Eeuichs tesee os isicie seine 42,524,200.53 
Surplus and Dividend Fund....... 5,940,392.85 
Paid to Policyholders and Their 

US hc | ee 6,382,080.70 


For information concerning Agency opportunities, 


T. LOUIS HANSEN, Vice-President 


50 Union Square, New York 








AMERICAN 
CENTRAL 


Insurance Co, 
INDIANAPOLIS 


HERBERT M. WOOLLEN 
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Established 1899 
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OWNERSHIP or STEWARDSHIP? 


The difference in meaning between these two words 
Is the difference between the policy and management 


Of ‘The 


INTER-SOUTHERN 
LIFE INSURANCE COMPANY 


Louisville, Kentucky, 
And 
Banks, Financial and other Commercial Institutions. 


Ownership is of pagan origin 


Stewardship is of Hebrew and Christian origin. 


KY. ILLS. IND. OHIO PENN. 


The 
INTER-SOUTHERN LIFE INSURANCE C0. 


gaan The Principles 

Developed of 

Operated STEWARDSHIP 
For The 


Ever Increasing Family of 


INTER-SOUTHERN POLICY HOLDERS 


That accounts for the INTER-SOUTHERN 

Low Rate Compound Option 4% Coupon Policy Contracts 
And its 

Low Rate Multiple Option 314% Coupon Policy Contracts 
And its 

Low Rate Group and Employees Club Plan Contracts: 


The 


INTER-SOUTHERN LIFE INSURANCE COMPANY 


LOUISVILLE, KENTUCKY 


Operates in Ten States 


W. VA. TENN. ARK. GA. FLA. 


Good Contracts for Good Producers. 

















PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 

















Eureka-Maryland Assurance 
Corporation 


of Baltimore 
INCORPORATED 1882 


Is an OLD LINE, LEGAL RESERVE, 
STOCK LIFE INSURANCE COMPANY, 
steering clear of all experiments and following 
the blazed trail of successful experience. 


THE COMPANY IS FORTY-THREE 
YEARS OLD, under CONSERVATIVE, 
SUBSTANTIAL MANAGEMENT—rich 
in experience, with progressiveness and 
ambition evenly balanced upon a foun- 
dation of fundamental principles and 
essentials. 


Its management does not goad men to do the 
unexpected or the impossible, but requires 
only a substantial, conservative progress in 
the items which make a healthy, reliable, 
serviceable institution for the protection of 
policyholders, the well-being of its field force 
and the security of its investors. 


JOHN C. MAGINNIS, President. 
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OUT IN INDIANA 


The state of history, a leading commonwealth in agriculture 
and manufacturing, can be found the widest possible scope for 
successful men in Life Insurance Salesmanship. THE WEST- 
ERN RESERVE LIFE INSURANCE COMPANY of Muncie, 
Indiana, has just closed a MILLION DOLLAR deal on one of 
the largest manufacturing enterprises in the west. The com- 
pany is making satisfactory progress and can use capable men 
in its organization under advantageous contracts. Address 
communications to either— 

Gaylord Davidson, Agency Manager, 
John W. Dragoo, Secretary, 
J. H. Leffler, President. 











































THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 
Largest Fraternal Benefit Society in the World Composed Exclusively of Women 


The Rates are Adequate 
Total Membership is over 268,000 
The Reserve Fund is over $19,000,000 
Its Business Standing is of the Best 
Gives Safe Protection to Women and the Children of its Members 
Health Service at W. B. A. Health Centers 
Visiting Nurse Service Free for Sick Members 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 
Write for Information to 


MISS FRANCES D. PARTRIDGE, 
Supreme Record Keeper, Port Huron, Michigan 


MISS BINA M. WEST 
Supreme Commander, Port Huron, Michigan 








GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ten 
nessee, South Carolina, North Carolina, Georgia, Michigan, 
Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y 














‘SOUTHERN LIFE AND HEALTH INS. CO. 


‘“‘Oldest and Best’ 


Has openings for good debit men and business 
producers. 


P. O. BOX 884 BIRMINGHAM, ALA; 


Sate 


YOU may be the fellow we want, 
WE may be the Company you want, 


LOUISIANA STATE LIFE INSURANCE C0, 
HOME OFFICE SHREVEPORT, La, 
Samay, Me 2 5 Ear Me. 
Dallas, Texas Little Rock, Ark. 


Will open new terri- 
tory if justifiable. 














HOME LIFE 


Insurance Company of New York 
ETHELBERT IDE LOW, President 


The 65th Annual Report shows: 





Premiums received during the year 1924.......cccccccscccces $8,003,453 
Payments to Policyholders and their Beneficiaries in Death 

Claims, Endowments, Dividends, etc...........ccceeee08 6,321,524 
PORNO EE MRE ER os ons 59's. uo wodiaielelo.ecatais Aik oie ARH DO ae wea 2801, 
Actual Mortality. 62.4% of the amount expected. 
ANNAN ARTI BEN RERMIOD 05 5 sa) s\ occa wiorele.tel& 6ios cial ein’ orehece eine ceieiecaleraarals 260,530,414 
PMR OREO 65 or cicic nds s ed ta ceiesiteeceessiews Caisewiee 51,457, 218 

For Agency Apply to 
GEORGE W. MURRAY, Supt. of Agents 

256 BROADWAY NEW YORK 




















The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 
Independence Square Philadelphia, Pa. 














Full Home Office co-operation enables our agents to 
succeed. 
Desirable territory open to men of ability. 


ASSETS OVER SEVEN MILLIONS 
INSURANCE IN FORCE OVER FIFTY-FIVE MILLIONS 


The Capitol Life Insurance Company 


CLARENCE J. DALY, President. DENVER, COLORADO 

























LOUIS W. MACK, President 


American Gt rneralg J 








FIRE AND MARINE 
INSURANCE 
AND ALL ALLIED LINES 





GEO. H. SCOTT, General Agent 
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AMERICAN GENERAL HOME OFFICE BUILDING 
326 NORTH MICHIGAN BOULEVARD 
C. A. FARWELL, Managing Underwriter 


JOHN D. MARTIN, Secretary 












AN AMERICAN COMPANY 
FOR 
AMERICAN PEOPLE 
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310,000.00 a a Year 


WE ARE PAYING THIS in earned commissions 
to men who never made half as much before. 

We can’t write the applications for you but we do 
give our agents unlimited scope to exercise their 
abilities in selling LOW COST INSURANCE for a 
good company. 

WE PAY INCREASED COMMISSIONS for 
increased volume, either agony or written through 
agents, and offer EVERY ENCOURAGEMENT to 
growth and development. 


You Deal Direct With the Home Office. 


UNRESTRICTED TERRITORY, 

VESTED RENEWALS, 

AUTOMATIC PROMOTION, 

OVERWRITING ON APPOINTMENTS, 

BQNUS FOR $50,000 or $100,000 personal produc- 
tion, 


PERFECTED ENDOWMENTS TO SELL. 





These are some of the Advantages We Offer 
We Have Entered California. 
The Columbus Mutual Life Insurance Co. 


580 E. Broad St., Columbus, Ohio 
C. W. Brandon, President D. E. Ball, Vice Pres. & Sec’y. 














The Three Best Sellers in Life Insurance 


Graphically Portrayed 


A Group of Graphic Folders Strongly Emphasizing 
The Main Services Performed by Life Insurance 


I. TAKING HIS PLACE 


A folder graphically demonstrating the use of Life 
Insurance in general. 


II. ANTICIPATION 


A folder illustrating the results of Long Term En- 
dowment Insurance, and the sustaining benefit of a 
Monthly Income Policy. 


III. GUARANTEEING HIS EDUCATION 


A folder graphically demonstrating the value of 
Child’s Educational Endowment insurance. 
The policies of protection involved represent the 


THREE BEST SELLERS IN LIFE INSURANCE 


and are thus illustrated by Three Four-page Folders, 
each of them teaching a separate lesson. indicating 
the value of Life Insurance on special grounds. 

The leaflets, above mentioned, as a series, are 
valuable for companies and general agents to place 
in the hands of their agents as three serial canvassing 
documents, but may be circulated separately. 


These three graphic folders are now in press. Write 
for prices. 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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The General Farmer—A Great Market 


In the territory served directly from Omaha is 
found a wide ranze of aiversified farming not de- 
pendent upon any cne element; where splendid crops 
and exceptional gene al conditions offer to life insur- 


ance salesmen a w.nderful opportunity for increased o 


production. 


The National Life 


Association with its 


popular forms of 


low cost policies 


have 


available 











desirable territories in Western Iowa and Nebraska, 
as will be noted from the map above, and invite 
cor-espondence relative to the sales opportunity E 
whereby earning ability may be enlarged by selling é 
more insurance to more people. : 
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New Jersey 
Kentucky 
Texas 


*City and Suburban. 


South Carolina 
Virginia 


tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 





panies represented, etc. 


Many new features are included that wiil be found 


only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 


LOU!SVILLE, KY. 
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“What the Agent Wants 


1. The Company 


(a) .Standing. 

(1) Not the “never heard of” kind. 
(b) Reputation. 

(1) Strong—Safe—Honest. 


(c) Contract with Agent. 
(1) Personal. 


(2) Helpful. 


2. Policies 
(a) Cost. 
(1) Must meet competition. 
(b) Salability to every type of Prospect. 
(1) A couple of forms are not enough. 
(c) Special Features. 


3. Co-operation 


(a) When he wants Service—he doesn’t want a 
form letter. 


The International knows what the agent 
wants—-Let the International show you 
how it meets these wants. 


FASTEST GROWING COMPANY 
IN THE MISSISSIPPI VALLEY 


International Life Insurance Co. 
St. Louis, Missouri 


J.R. PAISLEY, President W.K. WHITFIELD, Vice Pres. 
W. F. GRANTGES, Vice Pres. and Gen’! Mer. Agents 


EIGHTEENTH ANNUAL STATEMENT OF 


The Central Life Insurance Company 


“THE COMPANY OF ACTUAL RESULTS” 





Home Office: Fort Scott,‘Kansas 


ASSETS 
Fisst Mortenge on Beal Tatate. . occ occ c ccceevaseecccusecs $1,063,130.75 
Laas to OUFr PORCVMOMIEES |. 6. ik is ess csevsntcascw eens ce 407,200 .58 
Home Office Building and other Real! Estate................ 122,425.76 
U.S. Eaberty Bounds (atarket vale) 65.6 066 seecaceccca esate alareale 40,500 .00 
Cag itt Bags Gt IRGCEESE 6... 8. scens sia 8:6 bo bese ee eae ea 23,456 .84 
Cash on hand and in Banks not at Interest................. 2,122.94 
PRCOURES AE COPE VOC o.5 acces ios ore aoe Wah eae 9-60 oR ON A ee ererens 41,741.68 
Repent Tie Gite Bere ook oe 2 50s 05.0 nae eee eaves 18,495.70 
Wet Uncotiectad Premise. .... cc accccecccnsececncecsvess 41,729 52 
MCPEAD AS CPA BN EGR 5 ca)0 2 orc aces. spores siarerel eionevanbielpeaiereeai goats $1,760,803 .77 
DUCT PARROT ELC ROOES a 55S Sie: xs ccoaibe a seca ad alsin se dae wile a 46,890.71 
ELCHMASE EEL IL BREES gig wos wisn lol re atures ousese ashe = ein isinereners $1,713,913 .06 
. 
LIABILITIES 

MR PORE N a. o srs c5:kseior a sols Aes ieee 6 Ke SaaS eR eee $1,533,541 .89 
RINDI COMMING «0: <. 5 <osars. v5.5, 3is10.4:.01o-e0nve acscgascess Siete piarstacgio sfaisists 419.75 
Deatis Clams: Awaiting ProGls.. «2... 6s 5% vse vise nda esenee 1,045 .00 
Premiums and Interest Paid in Advance................04. 9,317 .61 
Re OREO GE ENE NES i gira cs ol xs ic eaters: BS io 01 lw A Rees CaCI Oke 6,500 .00 
Vee 20 re Vega BS Ce eer ear 20,982.69 

Surplus to our Policyholders 
(Apportioned and Unapportioned).................... 142,106.12 


S| ee: ee eee eee . .$1,713,913.06 

OFFICERS: 

R. S. TIERNAN, President D. SHARPE, Secretary 
J.T. MAYALL, Agency Manager 


Exceptional Agency Opportunities With Real Home Office Co- 
operation for Salesmen of Character and Ability 






































A Progressive SURETY and CASUALTY Company 











LIFE INSURANCE 
LAW MANUAL 


FOR AGENTS 
By Wilfrid Bovey, B.A., LL.B. 


This valuable new work deals with 


LEGAL ASPECTS OF QUESTIONS ARISING 
IN THE DAILY WORK OF INSURANCE MEN 


In plain, untechnical language it explains the general 
principles of law which govern the insurance con- 


-tract the 


RIGHTS AND LIABILITIES OF THE COMPANY, THE 
INSURED, THE BENEFICIARY, THE ASSIGNEE 
AND THE AGENT 


It tells what pitfalls should be watched for, and how 
many of the difficulties which have given rise to liti- 
gation may be avoided. It explains the importance 
of a knowledge of statute law, and tells what subjects 
are generally dealt with by statutes. 


EXPLANATIONS ARE ILLUSTRATED BY EXAMPLES 
Price $3. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
Insurance Exchange NEW YORK 
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SPECTATOR — SPECTATOR SPECTATOR 
COMPANY COMPANY . COMPANY 





COMPLETE SET AVAILABLE 


[Llinois Standard Tables 


NET PREMIUMS, TERMINAL RESERVES, 
MEAN RESERVES, AND COST OF INSURANCE 


Modified Preliminary Term, Illinois Standard 
American Experience Three and 


One-Half Per Cent 


TABLES FOR: 

Life and Limited-Payment Life, Eleven Plans 
Endowments for Stated Periods, Seven Plans 
Limited-Payment Endowments for Periods, Fifteen Plans 
Endowments at Stated Ages, Six Plans 
Limited-Payment Endowments at Ages, Eighteen Plans 


IN THREE VOLUMES 
EACH VOLUME COMPLETE IN ITSELF 


Volume I. Net Premiums and Terminal Reserves. 
Volume IT. Mean Reserves. 
Volume II]. Cost of Insurance. 














Computed by Set of Three 
Single Volume FACKLER, FACKLER & BREIBY Volumes 


$25.00 Consulting Actuaries $60.00 
THE SPECTATOR COMPANY 
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Non Assessable Policies 
SUBSTANTIAL SAVING 





Keystone Indemnity 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





R. A. CHASE 
President 


Otis Building 
PHILADELPHIA, PA. 


Special Representatives desired in Pennsylvania and Maryland 
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Provident Mutual 


Life Insurance Company of Philadelphia 
Founded 1865 ° 


Pennsylvania 


1865 SIXTY YEARS OLD 1925 


Provident agents in their approach have 
the advantage of the national advertising of 
the Company which is striking and original, 
and also of a Direct Mail Campaign. 
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THE HANOVER FIRE INSURANCE COMPANY > 


Continuously in business since 1852 
The real strength of an insurance company is in the conservatism of its 
management, and the management of THE HANOVER is an absolute 
assurance of the’security of its policy. 
Charles W. Higley, President Montgomery Clark, Vice-President 
J. G. Hollman, Secretary H. T. Giberson, Treasurer 
F. E. Sammons, Asst. Secy. A. E. Gilbert, Asst. Secy. 


Home Office, Hanover Bldg., 34 Pine St., New York 






















































AUTOMOBILE INSURANCE 


By AMBROSE RYDER 
A NEW, COMPLETE, STANDARD TREATISE 


Ideal for Agents, Brokers, Adjusters and Underwriters. 
A Handy Reference Book for all Fields of Automobile 
Insurance. 


Covering this unique and ideally c:ranged book The Eastern 
Underwriter says it is ‘‘Written in his best and cleverest vein 
by one of the country’s leading experts on the subject.” 

This excellent reference and text-book has been written in 
non-technical language, to fill a long-felt need for some standard 
work on automobile insurance—a book that will be of use to 
the man in the field as well as the man in the office. This book 
will save endless correspondence between the agent and the 
home office on matters pertaining to special coverages, policy 
features, how to insure unusual risks, fleet rating, etc. 


DO YOU KNOW THAT 


THERE ARE MORE THAN 20 DIFFERENT KINDS OF 
AUTOMOBILE INSURANCE PROTECTION? 


These and many other matters are carefully explained in 


AUTOMOBILE INSURANCE 


A separate chapter is devoted to SALES METHODS in use 
by successful agents and brokers in various parts of the country. 

A prominent claims man has said: “I have read Automobile 
Insurance and it has given me a better understanding of some 
automobile insurance problems than I was able to gather 
during many years of practical claims experience.” 

It is an ideal book for young people in insurance offices, who 
are anxious to broaden their knowledge of automobile insurance. 


LEND THEM A HELPING HAND! 
Price per copy, $3.75 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 


The CONTINENTAL grew to be a leader 
because of the determination of its agents 


to succeed. 


We Offer Casualty and Surety facil- 
ities to wide-awake agents. Our 
Accident, Health and Non-Cancel- 
lable policies will help you succeed. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, Pres. 
910 S. Michigan Avenue CHICAGO 


Casualty Insurance Fidelity and Surety Bonds 


























At last—a NEW appeal to Prospects! 


Secure Now, But— 


How About The Future? 


Here’s a new life insurance folder wherein a different 
treatment of illustration tells most of the story, so 
that the busy man, whether he reads the brief text 
or not, gets the meaning of the message. 

Before the prospect can be made to act, he must 
be made to think. A picture will often succeed 
where ten thousand words would fail. 


This new folder is now ready to act as your selling 
assistant. Furnished at attractive: prices in any 
quantity. 


Send 15c today for sample copy 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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